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é Company Profiles

SPECHT DEVELOPMENT, INC.

Specht Development was formed in 1992 as the development
services arm for all related Specht entities and is located in
the Beaverton Creek Business Park in Beaverton, Oregon.
Specht Development has been involved in all sides of real
estate transactions; as advisor, buyer, seller, partner and
developer. This perspective enhances our ability to achieve
market and client goals and to offer cost effective and crea-

tive solutions to real estate opportunities.

Since its founding, Specht (and its affiliated entities) has
been responsible for developing or providing project and
construction management on over 7 million square feet of
commercial and industrial real estate with a cost basis of

over $600 million.

SPECHT PROPERTIES, INC.

Greg Specht began his career in real estate in 1975, when he
built his first duplex in Salem, Oregon. Fifteen years later
he incorporated Specht Properties to perform all day to day
management functions for the various Specht partnerships
and holding companies. Specht Properties also provides
construction and project management services to a wide
range of third-party clients on a fee basis.

The basic business objective of Specht Properties is to pro-
vide quality, customized real estate advice to our partners,
our tenants and to our clients. We really like what we do,

and we believe we do it very well.



é Services

DEVELOPMENT & PROJECT MANAGEMENT

As a developer and project manager,
Specht has participated in real estate
development projects across the spectrum
of product types. Our highly experienced
team allows us to effectively take on
projects of varying levels of complexity,
from multiple-block, multiple building
downtown high-rise projects and high-
tech manufacturing facilities, to single

level warehouses and land developments.

Specht (and its affiliated entities) has been
responsible for developing or providing
project and construction management on
over 7 million square feet of commercial
and industrial real estate with a cost
basis of over $500 million. Each project is
approached as though Specht is the "at

risk" developer, regardless of Specht's role.

One of Specht’s core strengths is our ability
to select a project team best suited to each
project. We have experience working
with a large number of architectural
firms, general contractors, and subcon-
tractors in the region and are confident in
our ability to select firms that are well

suited to each specific project.

Specht has worked in almost every
jurisdiction in the Portland-Vancouver
Metro area and maintains good working
relationships with staff and elected
officials in areas we've worked (and
some we haven’t). With each completed
project, our reputation among both our
clients and local jurisdictions 1is

strengthened.

Hillsboro Civic Center

Hillsboro, Oregon

Product Type: Civic, Mixed Use

Size: 168,436 sf

Tigard Corporate Center
Tigard, Oregon

Product Type: Office

Size: 234,697 sf

Tyco Building
Wilsonville, Oregon
Product Type: Industrial
Size: 260,000 sf

Specht Services Include

+ Accounting oversight

Architectural and general
contractor contract
Negotiation

Budget development
Construction management
Design coordination

Due diligence
Entitlements

Feasibility studies

Land use, permitting

Leadership & coordination
of project team

Pro forma development
Project inspections

Scheduling

Selection of team
members

Tenant improvement
Consulting



é Services

PROPERTY MANAGEMENT

services, Specht is committed to maximizing

the value of our managed properties.

This means attracting and retaining quality

| tenants to maximize cash flow. It means keep-

ing the physical property in first class condition Parkway Plaza lll
with meticulous attention to detail. And it Vancouver, Washington
i . v fi al Product Type: Office

means providing accurate, timely financia Size: 52,662 sf

reports so owners have reliable information on
Beaverton Creek Phase Il all aspects of their real estate assets.
Beaverton, Oregon Property Management Plus
Product Type: Office ) o )
Size: 101,788 sf Specht Properties has been building commercial

+ Financial management
structures since 1990 and has earned a well

deserved reputation as a high-end developer and property manage- O A b R

ment firm. Our property management services comes with the benefit + Lease negotiation

of on-staff construction professionals who have complete knowledge of
+ Securing new tenants

the physical elements of a building. Specht has the resources to quickly
identify problems and resolve them in the most cost efficient manner. s Tenantimprovement
construction management

We understand that our job is to deliver profitability to owners while , DBuilding &landscape
. . . . . int

being an attentive guardian of their property. This can only be maintenance
accomplished by settling for nothing less than the highest standards + Tenant retention

in every aspect of the job.




CONSULTING

Specht Development, Inc. assists clients with
their real estate needs by offering a wide range
of consulting services, from project management
to expert witness testimony to asset manage-
ment. Our broad view of the real estate industry
allows us to customize our services to meet the

specific needs of every client.

By drawing on Specht's years of experience
and extensive contacts in the real estate field,
we can save our clients time and money as we
work to enhance the overall value of their real
estate assets. What sets our services apart 1is
that we bring the perspective of an owner,

developer and property manager to every client.

Project Management — assisting clients with
entitling, permitting, designing, constructing and
occupying property. Including renovations, new

construction and tenant improvements.

Asset Management — advise and assist clients
with acquisitions, dispositions, repositions,
loans, leases, etc.

Due Diligence Management — before foreclosing
on a property, Specht assists clients by
completing a full cost/benefit analysis so they

fully understand what they will own.

Property Management — after a client acquires
property, Specht assists them in managing the
asset (collecting rents, paying bills, etc.).

Disposition Management — when it’s time to
dispose of a property, Specht will make it as

seamless as possible for the client.

Expert Witness — including tax appeals and

condemnation cases.

é Services

Mixed Use

Industrial

=L

—

Medical

A few of our key clients include
Albina Community Bank
Bullivant Houser Bailey Law Firm
City of Hillsboro
Columbia Bank
Fortress Investment Group
Garvey Schubert Barer Law Firm
HSBC Bank
Trust Dept. for a Regional Bank

Washington Holdings



GREGORY L. SPECHT
CHIEF EXECUTIVE OFFICER

Greg Specht's entire
professional career
has been in real
estate development
and construction. Born
and raised in Salem,
Oregon, Greg attended

the University of

Oregon on a football
scholarship, where he received first team All
Pac-8 and All West Coast honors in 1972 as a
wide receiver. He received his Bachelor's
degree in Business Administration with an

emphasis in finance, in 1973.

After a short stint playing football for the St.
Louis Cardinals in 1973, and the Portland
Storm in the World Football League in 1974,
Greg worked for Pioneer National Title
Company (now Ticor Title) in Salem, Oregon.
While there he began developing residential
duplexes, which eventually led him to leave the
firm in 1975, to pursue full-time development

activities.

His early real estate projects included develop-
ment of single and multi-family dwellings,
subdivision development, various federally
funded housing programs, and low and mod-
erate income rehabilitation projects in the core

area of downtown Portland, Oregon.

In 1986, Greg joined Scherzer-Moore Partners
as Vice President of Acquisition and Develop-
ment. As the firm grew, he was promoted to
Senior Vice President and in 1988 to President

of Scherzer Partners, Inc.

In 1990, Greg resigned from Scherzer to form
Specht Properties and Specht Development. At

that time, Specht became the general partner of

é Executive Team

three industrial and office projects developed in
partnership with the National Electrical Benefit
Fund, based in Washington D.C. As a commer-
cial developer, he has been responsible for
the creation of over 3 million square feet of
commercial and industrial real estate in
Oregon and Washington, with a cost basis in
excess of $260,000,000. In addition, his firm
has provided construction or project manage-
ment services to third party clients on over 4
million square feet with a cost in excess of
$345,000,000.

Greg is a long time member of NAIOP, the
Commercial Real Estate Development Associa-
tion where he served as President of the Oregon
Chapter in 1993. He was elected to the National
Board of Directors for a three-year term begin-
ning in 1996, and was re-elected for a second
term in 1999. He served on the Executive
Committee of the National Board in 1997 and
was National Chair of the NAIOP Forums in
1998. He has also served on the Board of Directors of
the Home Builders Association of Portland
(1994) as well as on the Board of Innovative
Housing, Inc., a non-profit affordable housing
provider in Portland (1988-97), the Hearing and
Speech Institute (1996-2001), the Multnomah
Athletic Club, a 20,000 member athletic club in
Portland, Oregon (1998-2001), Portland Golf
Club (2006-2008), the Green Building Initiative,
and was the Board Chair at Jesuit High School
(2003-2004). Greg is currently a member of the
Board of Directors of Jesuit High School, is on
the Multnomah Athletic Foundation Board, and
also serves on the Advisory Board for the Center
for Real Estate at Portland State University.

Greg lives in Southwest Portland with his wife

Roxanne, and twins Mathew and Madeline.



ToDpD R. SHEAFFER

PRESIDENT OF SPECHT DEVELOPMENT, INC.

Todd Sheaffer is a
native Oregonian who
graduated from the
University of Oregon
with a Bachelor of
Science, majoring in
Finance and Market-

ing. Todd manages the

day-to-day development
activities of the Specht Companies.

Beginning his career with the Federal Deposit
Todd

years as a Financial Institutions Examin-

Insurance Corporation, spent three
er/Analyst. In this capacity he was responsible
for analyzing the safety and soundness of
banks, focusing primarily on commercial real

estate portfolios.

Todd joined PacifiCare of Oregon as a Financial
Analyst in 1994 where he was responsible for
budgeting, forecasting, financial and managerial

reporting, and cost accounting.

Seeking to focus on a career in commercial
real estate, Todd joined Cushman & Wake-
field of Oregon, Inc. in 1995, as a Financial
Systems Analyst and was later promoted to
Project Manager. He provided clients with
customized financial and cash flow analysis,
real estate portfolio analysis, disposition
underwriting, due diligence studies, and com-

puter generated presentations.

6 Executive Team

In 1996 Todd joined Specht Properties, Inc. as
a Project Manager, and was promoted to
Vice President of Real Estate in 1998. In 2001
Todd was promoted to Chief Operating Officer,
and was then promoted to President of Specht
Development, Inc. in 2006. Todd currently over-
sees all aspects of commercial real estate
development, which includes identifying new
real estate development and existing asset
acquisition opportunities, supervising Project
Managers, overseeing due diligence activities,
arranging debt and equity financing, negotiat-
ing lease and purchase and sale agreements
and soliciting and managing consulting

services for clients.

Todd previously served as a National Director of
the Board for NAIOP in 2008, and served as a
Director of the Board for the Portland Chapter
of NAIOP from 1997 through 2008 (chapter
president in 2005). Todd has also been a
NAIOP National Forums member since 2000
(2006 Chair).

Todd was recognized in the Portland Business
Journal’s “Forty Under Forty” in 2006. He has
been a member of the Portland Golf Club and
the Multnomah Athletic Club since 2003.

Todd and his wife April have four children and
live in Southwest Portland.



ROBERT S. BURNS
VICE PRESIDENT, CONSTRUCTION

Bob Burns, a native
Oregonian, has been
in the real estate
development and
construction industry
1979. He
started by working

since

for a small local

developer specializ-
ing in rehabilitation of several historic

buildings in the downtown Portland area.

Bob joined Landsing Property Corporation as
Vice President of Construction in 1981. In
the five years spent with Landsing, he
successfully completed projects in Portland,
Oregon; Boise and Lewiston, Idaho; and
Seattle, Washington.

Beginning in 1986, Bob was employed by
Cornell Oaks Associates, where he was
responsible for over-seeing the development
of a 750,000 square-foot flex industrial park
in the Sunset Corridor, now known as the

Cornell Oaks Corporate Center.

Bob joined Specht Properties in May of 1994
as Construction Manager and manages all
aspects of construction for new developments,
tenant improvements, and operations. He

was promoted to Vice President in 1995.

é Executive Team

Bob has provided construction oversight for

every Specht project since joining the firm.

Bob’s clients have included Argyle Capitol,
Oregon Sports Medicine, Intel,
Bank, Equitable Real Estate,

Financial Group, Pacific Mutual, Cushman &

Wachovia
Principle

Wakefield, Norris Beggs & Simpson, Capital
Consultants, PacifiCare of Oregon, Fullman
Medical.ogic, FEI
Webridge and West Coast Paper, among many

Company, Company,

others.

Notable past projects include the 168,436 sf
Hillsboro Civic Center, the 376,000 sf Argyle
Square Retail/Commercial Center, the 50,000
sf First Technology Credit Union Office Build-
ing (Phase 2), and the 30,000 sf Wilsonville
City Hall.

Recent projects include the 290,000 sf Lovejoy
Block One, a 9-story building with a Safeway
Store, parking and commercial office, the
329,000 sf Lovejoy Block Two, a 16-story
building with retail and for-rent apartments,
the 8,700 sf Local 290 Plumbers and Steam-
fitters Training Center in Medford, Oregon,
and the 73,600 sf Willamette Marketplace, a
mixed use development consisting of medical
offices, commercial offices and retail space for

lease and sale.



VICKI B. RISING

6 Executive Team

VICE PRESIDENT, PROPERTY MANAGEMENT

Vicki
been

Rising has
extensively
involved with the
real estate industry
since 1986 and has
experience in both
commercial and

multi-family prop-

erty management.
Her first position was with Landsing Property
she
500,000 square feet of commercial downtown

Corporation where managed over

office space.

Vicki’s in the

management and apartment renovation

experience multi-family
was gained while working for Income
Property Management as a property
manager. Following IPM, she became the
Vice

Management and was responsible for all

President of Portland Property

aspects of the company’s management as
well as property management and renova-
tion. Vicki supervised the renovation of more
than a dozen apartment complexes (600
units) in a two-year period.

In 1993, Vicki joined Specht Properties, Inc.
and focuses on management of the prop-
erties developed by Specht Development as
well as third party client properties. She
is responsible for the management and
leasing of over 1.8 million square feet of
in the
Portland, Oregon metropolitan area.

commercial property located

Vicki is the Designated Broker for Specht
Properties and is actively involved with
BOMA and Commercial Real Estate Women
(“CREW”). In 1998 she received her IREM
CPM designation.
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@ Featured Projects

Civic — HILLSBORO Civic CENTER

Location: Hillsboro, Oregon

Product Type: Civic, Mixed Use, Sustainable Design
Size: 168,436 sf

Cost: $31,380,000

Completed: 2005

Role: Developer

Description:

= The City of Hillsboro Civic Center in downtown

e AGTAER el e e 6 95A e Hillsboro is an intricate complex on three city blocks

energy efficient and consumes 38% less water than spanning a MAX light rail line. The centerpiece is the

the average building of its size. City Hall and adjoining plazas, located at First Avenue
+ LEED® Gold Certified and Main Street, but the mixed-use project also
features 120 units of affordable and market rate apart-

+ High reflectivity roof system . . .
& ¥ ¥ ments, commercial offices and retail space.

+ Local, regional and recycled materials
+ Continual air quality monitoring The five-story Class A office building serves as City
+ Indirect lighting Hall and includes the auditorium that also functions
. ) . as the City Council chamber. The connecting two-
+ Recycling of construction materials L .
story Plaza Building consists of 5,400 square feet of
ground floor retail space and 17,000 square feet of
Class A office space. The development consolidates
numerous city agencies, and also provides a cultural

center for Hillsboro residents and visitors.

11



é Featured Projects

Civic — WILSONVILLE CiTY HALL

Location: Wilsonville, Oregon

Product Type: Civic, Office, Sustainable Design
Size: 30,000 sf

Cost: $11,500,000

Completed: 2006

Role: Developer

Description:

Specht Development completed this $11,500,000 project
in October 2006. The 7-acre development included a two-story, 30,000 square-foot building with Emergency
Operations Center and ample parking for staff and visitors, the extension of Courtside Drive and widen-
ing of Town Center Loop East. The design of the site and building allow for a future 10,000 square-foot

building addition and the development of a remaining 1.9 acre parcel.
The city hall’s structure consists of a steel framework with concrete block pilasters. The exterior features

red brick with well delineated columns to enhance the building’s civic presence. Many green features

were incorporated into the project resulting in a 25 percent to 30 percent reduction in energy usage.

OFFICE — PARKWAY PLAZA 111

Location: Vancouver, Washington

Product Type: Office

Size: 52,662 sf

Cost: $4,800,000

Completed: 1989

Role: Developer, Owner, Property Manager

Description:

Parkway Limited Partnership was formed to develop the
52,662 square-foot Parkway Plaza III, a Class A office building in Vancouver, Washington. The $4,800,000
all-union project began in October 1988 and was completed in May 1989. The Specht Company is the
managing General Partner of the partnership and the project is managed by Specht Properties. This Class

A office building offers superior visibility, location, and quality of construction.

This project was developed while Gregory Specht was employed by Scherzer Partners, Inc. Specht resigned
as President of Scherzer Partners, Inc. in November 1990.

12



6) Featured Projects

OFFICE — FIRST TECH FEDERAL CREDIT UNION

Location: Beaverton, Oregon
Product Type: Office

Size: 49,885 sf

Cost: $7,985,000

Completed: 1998

Role: Developer, Property Manager

Description:

Beaverton Creek Phase IV was developed by BC IV, LLC,
as the new corporate headquarters for First Tech Federal Credit Union. The 49,885 square-foot
building was completed in 1998, at a cost of nearly $8 million and is located on 5.3 acres within the
Beaverton Creek Business Park. Specht Properties, Inc. serves as the Property Manager.

OFFICE — FIRST TECH FEDERAL CREDIT UNION PHASE I1

Location: Beaverton, Oregon

Product Type: Office

Size: 50,000 sf

Cost: $8,213,000

Completed: 2006

Role: Developer, Owner, Property Manager

Description:

This project was a build-to-suit office building for First
Tech Federal Credit Union, an existing tenant in the Beaverton Creek Business Park. The 50,000 square-
foot building is similar to the First Tech Federal Credit Union Headquarters Building located adjacent to
this property. The Phase II building accommodates the back office needs for First Tech’s continued growth.
Construction was completed in December 2005.

First Tech Federal Credit Union Phase II is located in the Beaverton Creek Business Park, a 54-acre
light industrial/flex park developed around the Beaverton Creek Max station. In addition to the Max
station, there are six Tri-Met bus stops located within a one-half mile radius of the park. Further,
there are two large multi-family developments located immediately adjacent to the park, providing
ample living opportunities just a short walk away.

13



é Featured Projects

OFFICE — TIGARD CORPORATE CENTER

Location: Tigard, Oregon

Product Type: Office

Size: 234,697 sf

Cost: $19,217,000

Completed: 2000

Role: Developer, Owner, Property Manager

Description:

The Tigard Corporate Center consists of three two-story
architecturally designed concrete tilt buildings, each with a steel structural system and Class A core and
office interiors. The project totals 232,000 square feet. In addition, a 362-stall, 5-story parking garage was
built for Household International, who leased the entire complex during the construction phase of the project.

The project was built with 100% union labor and is conveniently located between I-5, Highway 99 and
Highway 217 in Tigard, Oregon. Specht continues to own this project in partnership with the National
Electrical Benefit Fund, in Washington D.C. The infrastructure for the project was completed in part-
nership with the City of Tigard and financed through a local improvement district that Specht worked with
the City to form.

OFFICE — SUNNYBROOK OFFICE BUILDING

Location: Clackamas, Oregon
Product Type: Office

Size: 103,971 sf

Cost: $15,746,000
Completed: 2000

Role: Developer

Description:

Completed in July 2000, the Class A Sunnybrook Office
Building is a four-story steel frame, concrete deck, brick clad structure, with below-grade parking. A full
building lobby extends from the main eastern entrance, allowing natural light and access through the lobby
core area as well as access to a secondary pedestrian entrance located on the west side of the building. The
building has three five-story elevators, one of which is used for both freight purposes and passenger move-

ment. Upon completion of construction, the project was sold to Quest Group Trust VII for $15,746,000.

14



@ Featured Projects

INDUSTRIAL — TYCO BUILDING

Location: Wilsonville, Oregon

Product Type: Industrial

Size: 260,000 sf

Cost: $23,500,000

Completed: 2001

Role: Developer, Owner, Property Manager

Description:

The Tyco Building is an excellent example of Specht’s
ability to coordinate the design, construction, and management of complex projects. Specht developed
this high-tech manufacturing and headquarters facility for Precision Interconnect, Inc. (a subsidiary of
Tyco International). The project totals 260,000 square feet and includes 200,000 square feet of high-tech
manufacturing space and 60,000 square feet of office space. The total project cost was $23.5 million.

The facility was built for manufacturing medical device interconnects to very precise tolerances. This
complex manufacturing facility, which involved multiple tiers of subcontractors and consultants,
required extensive coordination by Specht in order to meet the aggressive development schedule and
guaranteed cost of the project. The project was completed on time and for less than the original budget. This

project is still owned by Specht.

INDUSTRIAL — RIVERSIDE INDUSTRIAL BUILDING

Location: Portland, Oregon
Product Type: Industrial

Size: 129,142 sf

Cost: $5,200,000

Completed: 1996

Role: Developer, Property Manager

Description:

This project is ideal for an industrial manufacturing
facility. The building includes showrooms, distribution space, dock and grade level doors along with

abundant parking. It is located off Airport Way and offers immediate access to I-84 and 1-205.

15



é Featured Projects

INDUSTRIAL — KELLEY POINT DISTRIBUTION CENTER

Location: Portland, Oregon
Product Type: Industrial
Size: 409,500 sf

Cost: $22,000,000
Completed: 2007

Role: Project Manager

Description:

Calwest Industrial Holdings, LL.C (an affiliate of RREEF)
hired Specht Development, Inc. as the Project Manager for the development of Buildings 4 & 5 at the Kelley
Point Distribution Center located in the Rivergate Industrial District in Portland, Oregon.

Buildings 4 & 5 total 409,500 square feet of 30’ high clear distribution space. At a total project cost of
$22,000,000, this phase of the project was completed in October 2007. The distribution center is close to I-5.

INDUSTRIAL — HARDWOOD INDUSTRIES

Location: Sherwood, Oregon
Product Type: Industrial
Size: 123,285 sf

Cost: $6,845,585
Completed: 2004

Role: Project Manager

Description:

Specht Development, Inc. was hired by Hardwood
Industries as the Project Manager for a 123,285 square-foot manufacturing and headquarters building
located in Sherwood, Oregon. Specht oversaw all aspects of the $6,845,585 project including coordination of
the land use applications (partition & site plan review), building design, contractor bidding process and
construction management. The project was completed in 2004.

16



é Featured Projects

INDUSTRIAL — TUALATIN INDUSTRIAL CENTER

Location: Tualatin, Oregon
Product Type: Industrial
Size: 73,700 sf

Cost: $8,100,000
Completed: 2006

Role: Developer

Description:

Herman Road LLC, an entity affiliated with Specht
Development, developed the Tualatin Industrial Center offering ready-to-own industrial buildings. The
nearly 5-acre site has six lots on which 5 buildings, totaling 73,700 square feet, and one outdoor storage
area were constructed. The project was completed in 2006 at a cost of $8,100,000. The property is located
in Tualatin, Oregon and has convenient access to Interstate 5 and Highway 99.

INDUSTRIAL — STAFFORD DISTRIBUTION CENTER

Location: Wilsonville, Oregon

Product Type: Industrial

Size: 249,746 sf

Cost: $6,910,000

Completed: 1989

Role: Developer, Owner, Property Manager

Description:

Stafford Limited Partnership developed the 249,746
square-foot, four-building Stafford Distribution Center in Wilsonville, Oregon, just 15 miles south of
Portland. The $6,910,000, all-union project broke ground on September 23, 1988, and was completed on
March 23, 1989. The site contains four high-cube industrial warehouse buildings. The Specht Company is
the managing General Partner and this project is managed by Specht Properties.

This project was developed while Gregory Specht was employed by Scherzer Partners, Inc. Specht resigned
as President of Scherzer Partners, Inc. in November 1990.

17



é Featured Projects

MEDICAL — OREGON SPORTS MEDICINE

Location: Tualatin, Oregon
Product Type: Medical, Office
Size: 20,867 sf

Cost: $2,096,000

Completed: 2004

Role: Construction Manager

Description:

Oregon Sports Medicine Associates, a privately held
physician practice specializing in orthopedics, hired Specht Development, Inc. to oversee construction of

their new 20,867 square foot facility located in Tualatin, Oregon.

The facility, completed in early 2004, includes medical offices, state-of-the-art operating rooms and an
ambulatory surgery center. Soderstrom Architects PC was the architect and P&C Construction was

the general contractor.

MEDICAL — PROVIDENCE CLACKAMAS MEDICAL PLAZA

Location: Clackamas, Oregon
Product Type: Medical, Office
Size: 35,000 sf

Cost: N/A

Completed: 1993

Role: Developer

Description:

The Providence Clackamas Medical Plaza is a state-of-

the-art medical office building built on approximately 3 acres adjacent to Clackamas Town Center. The
35,000 square-foot building was developed and sold to the Sisters of Providence of Oregon at the completion
of construction.

18



6 Featured Projects

MIXED USE — LOVEJOY BLOCK ONE

Location: Portland, Oregon

Product Type: Mixed Use, Sustainable Design
Size: 290,000 sf

Cost: $45,000,000

Completed: 2009

Role: Project Manager

Description:

Block 1 contains a nine-story, 290,000 square foot mixed-
use building with ground floor retail, four levels of parking, and 3 levels of office. The ground floor retail is
mostly occupied by a full-service Safeway grocery store. As one of the first Safeway stores to be located in a
dense urban area, the project team had to overcome many unique challenges with such a facility. The
building was constructed using an innovative pre-cast system, being built out of over 2,400 pieces of pre-
cast concrete. This method was new to this type of building and required a well-coordinated effort between

all project team members to successfully implement.

The project achieved LEED® Gold Certification and includes the numerous sustainable building features.

MIXED USE — LOVEJOY BLOCK TwoO

Location: Portland, Oregon

Product Type: Mixed Use, Sustainable Design
Size: 329,000 sf

Cost: $60,000,000

Completed: 2009

Role: Project Manager

Description:

Block 2 is a 329,000 square foot, 16-story residential
building with ground-floor retail. The building offers a unique, multi-level structure, with a variety of
for-rent residential product types and an integrated parking structure for residents. The building’s exterior
features glass and brick with metal panel accents. A green roof garden is available for tenant use.

The project achieved LEED® Gold Certification and includes numerous sustainable building features.
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Featured Projects

!

RETAIL — WILLAMETTE MARKETPLACE

Location: West Linn, Oregon

Product Type: Retail, Mixed Use, Office
Size: 73,620 sf

Cost: $20,000,000

Completed: 2008

Role: Project Manager

Description:

Specht Development was hired by Venture Corporation
as the Project Manager for the Willamette Marketplace located in West Linn, Oregon. The project is a

73,620 square foot redevelopment of an aging retail center and was completed in June 2008.

The $20,000,000 project included the demolition of two buildings, remodeling of two buildings and new
construction of three buildings. The Willamette Marketplace comprises three one-story retail buildings, a
two-story office building, and a three-story building which has retail on the ground floor and medical &
professional offices on the second and third floors. There is a separate entrance to the medical and
professional offices on the second and third floors as well as a separate parking lot, grand entrance and a

well-appointed lobby, complete with an elevator and restroom.

RETAIL — ARGYLE SQUARE

Location: Wilsonville, Oregon
Product Type: Retail

Size: 376,000 sf

Cost: $40,000,000
Completed: 2004

Role: Construction Manager

Description:

A former truck stop located in Wilsonville was converted
to Argyle Square, a 376,000 square-foot shopping center anchored by Target, Costco and Office Depot. The
project cost approximately $40,000,000 and was completed in 2004. Specht Development, Inc. provided
construction management services for Argyle Capital LLC.
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@ Featured Projects

LAND DEVELOPMENT — RIDGEFIELD COMMERCE CENTER

Location: Ridgefield, Washington
Product Type: Land Development
Size: 40 acres

Cost: $3,700,000

Completed: 2006

Role: Developer, Owner

Description:

The Ridgefield Commerce Center, a 40-acre industrial
subdivision, was developed by Specht Ridgefield, LL.C. The project is located off Interstate 5 in Ridgefield,
Washington and originally consisted of eleven shovel-ready sites ranging from approximately two to fifteen
acres. Currently, there is one remaining lot available (outlined in red in the photo). The project is zoned for

light industrial and allows for manufacturing and distribution uses.

Planning of the project began in 2003 and the site was finally acquired and roads and utilities installed
in 2006 at a cost of $3,700,000. In late 2006 Pacific Crest Cabinets developed a 15-acre manufacturing
facility and Parr Lumber built a 25,600 square-foot retail and distribution site on nearly six acres in
the center. Agave Jeans purchased a two-acre lot in 2008 and developed a 24,000 square-foot head-
quarters and distribution facility.

LAND DEVELOPMENT — TUALATIN-SHERWOOD ROAD

Location: Tualatin, Oregon
Product Type: Land Development
Size: 15 acres

Sales Price: $5,313,000
Completed: 2006

Role: Developer

Description:

The 15-acre industrial site was acquired in 2002 and
subdivided into three lots of five acres each which were sold for a total price of $5,313,000. The project was

completed in 2006 and included road improvements and a cul-de-sac in the subdivision.
The lots were sold to three different businesses. A warehouse and showroom for Lakeside Lumber was built

on one lot. The second lot was developed into industrial condominiums known as Arlington Commons. The

last lot was sold in 2008 to Mutual Materials, a brick and stone paver manufacturer and distributor.
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Project History

!

Total Square Footage All Projects 7,236,377

Project Name

Leveton Industrial Land *?
One Dartmouth @

Huntair, Inc.

Farwest Steel

Medcure, Inc.

Keen Footwear

OCHIN

Cornerstone Business Park
Portland Dermatology Clinic
McCormick & Schmick’s
NW Evaluation Association
Indian Health Services
Trailblazer Foods

T.Y. Lin International
Lovejoy Block One

Lovejoy Block Two
Hawthorn Business Park
Willamette Marketplace
Port of Chehalis

Local 290—Medford
Kelley Point Distribution Center

Cornell Sunset Center
Wilsonville City Hall

First Tech Federal Credit Union
Phase Il %

Tualatin Industrial Center

Tualatin-Sherwood Road Industrial
Land

Hillsboro Civic Center
Ridgefield Commerce Center @
100th Court Business Center
Oregon Sports Medicine
Argyle Square

Hardwood Industries

Basalt Creek Business Center

Tyco Building @

Rev 05/17/12

Size

5.36 acres
4 acres
315,000 sf
361,427 sf
25,000 sf
50,000 sf
38,316 sf
22,000 sf
21,000 sf
19,285 sf
108,000 sf
19,285 sf
40,000 sf
6,500 sf
290,000 sf
329,000 sf
69,699 sf
73,620 sf
275 acres
8,728 sf
409,500 sf
48,225 sf

30,000 sf

50,000 sf

73,700 sf

15 acres

168,436 sf
40 acres
26,144 sf
20,867 sf
376,000 sf
123,285 sf
12 acres

260,000 sf

Cost
$1,750,000
N/A
N/A
$50,000,000
$5,530,000
$2,500,000
$1,000,000
$4,500,000
N/A
$1,000,000
N/A
$1,000,000
$330,000
$3,000,000
$45,000,000
$60,000,000
$4,625,030
$20,000,000
N/A
$1,580,745
$22,000,000
$7,000,000

$11,500,000
$8,213,000
$8,100,000

$5,313,000
$31,380,000
$3,700,000
$2,754,000
$2,096,000
$40,000,000
$6,845,585
$500,000
$23,500,000

Total Cost All Projects $614,079,429

TBD

TBD

2012
2012
2012
2012
2012
2011
2010
2010
2010
2010
2010
2010
2009
2009
2008
2008
2008
2008
2007
2007

2006

2006

2006

2006

2005
2006
2005
2004
2004
2004
2002
2001

Completed Product Type

Land Development
Office
Industrial
Industrial
Office
Office, Retail
Office
Industrial
Office

Office

Office

Office
Industrial
Office
Mixed Use
Mixed Use
Industrial
Mixed Use
Land Development
Office
Industrial

Retail
Civic
Office

Industrial

Land Development
Civic

Land Development
Industrial

Medical

Retail

Industrial

Land Development

Industrial

Role

Developer

Developer

Project Manager

Project Manager

Project Manager

Tl Construction Manager
Owner’s Rep -Tl Construct
Project Consultant

Tl Construction Manager
Tl Construction Manager
Tl Construction Manager
Tl Construction Manager
Tl Construction Manager
Tl Construction Manager
Project Manager

Project Manager

Owner, Property Manager
Project Manager

Project Manager
Construction Manager
Project Manager

Project Manager

Developer

Developer

Developer

Developer

Developer

Developer

Developer
Construction Manager
Construction Manager
Project Manager
Project Manager

Developer

Continued on next page
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Project Name Size Cost Completed Product Type Role

West Coast Paper 180,000 sf $5,500,000 2001 Industrial Project Manager

Local 290—Springfield 35,000 sf $3,100,000 2001 Office Project Manager
Oldcastle Glass 71,000 sf $3,500,000 2001 Industrial Construction Manager
Sunnybrook Office Building 103,971 sf $15,746,000 2000 Office Developer

Tigard Corporate Center 234,697 sf $19,217,000 2000 Office Developer

Cornell Home Center 50,000 sf $2,332,369 2000 Retail Construction Manager
Medicalogic 70,000 sf $2,500,000 2000 Office Project Manager

Stoner Electric 24,000 sf $50,000 2000 Industrial Tl Construction Manager
Webridge N/A $810,000 2000 Office Tl Construction Manager
Beaverton Creek Phase V 82,726 sf $8,168,000 1999 Office Developer

Rock Creek Corporate Center 142,300 sf $17,501,700 1999 Land Development  Developer

Specht Industrial Building IV 23,106 sf $932,000 1999 Industrial Developer

Hollywood Video 5,000 sf N/A 1999 Retail Project Manager

First Tech Federal Credit Union 49,885 sf $7,985,000 1998 Office Developer

IBEW Local 48 Headquarters 17,120 sf $2,669,000 1998 Office Developer

Metro Electrical Training Building 53,759 sf $5,730,000 1998 Office Developer

Beaverton Creek Phase Il ) 68,713 sf $3,905,000 1997 Office Developer

Lloyd Place Apartments 202 units $17,000,000 1997 Residential Project Manager

FEI Corporation 15,000 sf $500,000 1997 Office Tl Construction Manager
PacifiCare 70,000 sf $1,800,000 1997 Office Tl Construction Manager
Windfield Village 79,000 sf $6,674,000 1996 Residential Developer

Riverside Industrial Park 129,142 sf $5,200,000 1996 Industrial Developer

FEI Corporation 55,000 sf $2,150,000 1996 Office Tl Construction Manager
Airport Way Phase V 285,000 sf $11,500,000 1995 Industrial Developer

Bureau of Land Management 60,000 sf $1,600,000 1995 Office Tl Construction Manager
Airport Way Phase IV 170,000 sf $6,136,000 1994 Industrial Developer

Hollywood Video 6,473 sf N/A 1994 Retail Project Manager

Nike, Inc. 87,000 sf $2,600,000 1994 Office Tl Construction Manager
Beaverton Creek Phase Il 101,788 sf $6,156,000 1993 Industrial Developer

Elr:;’;de”ce Clackamas Medical 35,000 sf N/A 1993 Medical Developer

Protocol Systems, Inc. 69,000 sf $1,380,000 1992 Office Tl Construction Manager
Airport Way Phase Il 130,000 sf $3,650,000 1990 Industrial Developer

Beaverton Creek Phase | *@ 158,272 sf $7,710,000 1990 Industrial Developer

Gresham Corporate Center @ 36,000 sf $3,000,000 1990 Office Developer

Parkway Plaza Ill (@ 52,662 sf $4,800,000 1989 Office Developer

Continued on next page
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Project Name Size Cost Completed Product Type Role

Stafford Distribution Center @ 249,746 sf $6,910,000 1989 Industrial Developer

Beaverton Crk Business Park () 54 acres $5,500,000 1988 Office Developer

Airport Way Phase | & Phase Il & 170,000 sf $4,750,000 1988 Industrial Developer

Parkway Plaza Il 52,000 sf $4,600,000 1988 Office Developer

Parkway Plaza | () 67,000 sf $5,400,000 1987 Office Developer

Cornell Oaks Phase Il1 B ¥ 175,000 sf $13,000,000 1986 Office Tl Construction Manager
Cornell Oaks Phase Il1 A ® 126,000 sf $5,000,000 1985 Office Tl Construction Manager
Cornell Oaks Phase Il A ©®! 167,000 sf $7,500,000 1984 Office Tl Construction Manager
Cornell Oaks Phase | ¥ 96,000 sf $5,200,000 1981 Office Tl Construction Manager

() projects developed while Specht was employed
by Scherzer Partners, Inc. (SPI). Specht resigned
as President of SPl in November 1990.

) projects still owned by entities in which Specht is
the manager or general partner.

@) projects managed by Robert Burns prior to his
joining Specht Properties, Inc. in 1994.



Banking

Ms. Gisel Hillner

Vice President Oregon Region
Washington Trust Bank

920 SW 6th Avenue

Portland, Oregon 97204
503.778.7070

Ms. Ann Young

Senior Vice President
US Bank

111 SW 5th Avenue
Portland, Oregon 97204
503.275.8679

Mr. Ernest L. “E1” Jahncke
Principal

Washington Capital Management, Inc.

1301 Fifth Avenue
Seattle, WA 98101
800.624.1027

Mr. John P. Skram

Vice President

ASB Capital Management

7501 Wisconsin Avenue, Suite 200
Bethesda, MD 20814
240.482.2900

Mr. Monte Johnson

Founder and Chairman

Quest Investment Management, Inc.
One SW Columbia, Suite 1100
Portland, OR 97258

503.221.0158

Insurance

Mr. Richard Campbell

USI Northwest

700 NE Multnomah, Suite 1300
Portland, Oregon 97232
503.224.8390
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Legal

Mr. Richard Cantlin
Partner

Perkins Coie

1120 NW Couch Street
Tenth Floor

Portland, Oregon 97209
503.727.2001

Mr. Jim Dulcich

Attorney

Schwabe, Williamson & Wyatt
1211 SW Fifth Avenue, Suite 1700
Portland, Oregon 97204
503.796.2767

Public Accounting

Mr. Harley Roberts, Jr.
Managing Member

Mack, Roberts & Co., LLC
4380 SW Macadam, Suite 590
Portland, Oregon 97239
503.224.0860

Union

Mr. Clif Davis

Business Manager

International Brotherhood of Electrical Workers
15937 NE Airport Way

Portland, OR 97230

503.256.4848

Mr. John Mohlis

Executive Secretary

Oregon State Building Trade Council
21210 SW Teton

Tualatin, Oregon 97062
503.691.0632
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Wilsonville’s new city hall includes the City
Emergency Operations Center

After 12 months of construction, the
City of Wilsonville is now serving the
public in a modern, smart-looking, and
well functioning city hall. Despite chal-
lenges involving construction and cross
easements, the project was completed in
September on schedule and below budget.

The affiliated Specht Companies, orig-
inally founded in 1990 and headquartered
in Beaverton, are commercial property
owners and developers, as well as project
and property managers. Specht’s exper-
tise is wide-ranging and deep in develop-
ing office, industrial, residential and retail
properties that over the course of its his-
tory totals more than 5 million square feet
and valued at nearly $500 million.

This project centered on the city of
Wilsonville’s critical need for office
space. The old city hall opened in 1983
and by 1989 city staff outgrew the build-
ing to the point that the Community
Development Department along with the
Building and Planning Department leased
space at the Tualatin Valley Fire and Res-
cue building on Elligsen Road. The needs
were growing as well: Wilsonville’s pop-
ulation increased by 132 percent from
1990 to 2005 and the number of services
provided by the city increased to keep
pace with this growth. To compound the
city’s problems, its lease was expiring at
the fire station and TVF&R needed the
space for its own expansion.

Meanwhile, in the summer of 2004,
Specht Development Inc. gained control
of a prime piece of real estate—then
owned by Kaiser Permanente—across the
street from the existing city hall. Donn
Sullivan, senior vice president of Grubb
& Ellis had been marketing the property
on behalf of Kaiser. Specht assembled a
project team comprised of architectural

and engineering firm Group Mackenzie
and commercial contractor Skanska USA
Building Inc. The Specht team went to
Wilsonville’s staff and the city council
with a turnkey solution to their problems
and, very important to Wilsonville, a
guaranteed project cost and construction
completion date.

Specht and the city have a long history
of working well together. In 1989 Specht
developed the 250,000-square-foot
Stafford Distribution Center in North
Wilsonville. In 2001 Specht completed
construction of the $23.5 million, 260,000
-square-foot Wilsonville headquarters and
manufacturing facility for Precision Inter-
connect, Inc. Also, Specht served as pro-
ject manager for the Argyle Square, a $40
million retail center that includes Target
and Costco stores.

Also of relevance, in 2005 Specht
completed the $34 million, 168,000-
square-foot Hillsboro Civic Center, which
consisted of a five-story city hall as well
as a connecting two-story plaza building
with retail and office space.

The City of Wilsonville chose to move
forward with the Specht proposal. In Jan-
uary 2005 Wilsonville’s urban renewal
agency prepared for an election to gain
approval for the project. On May 17,
2005 the voters of Wilsonville approved
the ballot measure by a landslide margin
of 83 percent.

In October 2005 the city of Wilsonville
and Specht Development signed the
official contract to design and build a
new $9.9 million city hall along with ad-
joining street improvements. Twelve
months later the city moved into its new
home. The grand opening and building
dedication capped off the project on
October 5, 2006.

The new city hall is an inviting two-
story, 30,000-square-foot building with
ample parking for staff, guests and visi-
tors to the nearby City Center Park. The
building is constructed of a structural
steel framework with concrete block
pilasters providing structural shear capac-
ity. A handsome red brick exterior with
well delineated columns enhances the
building’s civic presence. The ebony
brick above the second story windows
and the black parapet create a cap for the
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B New city hall eases Wilsonville space crunch

building, while the concrete wall at the
bottom creates the base.

Designers gave special attention to
the design for the Coun-
cil Chambers on the first
floor of the building
The chambers were con-
structed to accommodate
the special lighting,
audio and video equip-
ment required to televise

Guest City Council meetings.
Column The 7-acre site is divid-
gﬁ?ﬁét ed into two smaller par-

cels by the new extension
of Courtside Drive that connects Town
Center Loop East with Park Place. The
project included widening of Town Cen-
ter Loop East into four lanes with a center
turn lane and a pedestrian crossing at
Courtside Drive.

Included in the new building is the
City Emergency Operations Center.
Governmental regulations required the
building meet stringent seismic codes,
and yet Specht was also required to stay
within budget during a time of significant
material price increases for structural
steel and concrete. The EOC is a multi-
purpose space with a movable partition
that separates the room into two confer-
ence rooms for other uses when not need-
ed for an emergency.

The design team incorporated many
green features into the project with a re-
sulting 25 percent to 30 percent reduction
in energy use. To encourage visitors and
staff to use alternate transportation, the
facility offers covered bicycle parking
with changing/shower rooms to accom-
modate city employees who ride to work.
Transit stops with shelters are conven-
iently located close to the building.

City staff leaders expect business to
run more smoothly and more efficiently
now that their employees work in a cen-
tralized location. The site also allows for
expansions with a 10,000-square-foot
addition that was incorporated into the
project.

ROBERT F. BURNS is vice president of construction
for Specht Development, Inc. He can be reached at
503-646-2202 and at bburns@spechtprop.com.
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Forty Under 40

Publisher’s note

Welcome to our 2006 Forty Under 40 Awards. Once
again this year, we have received tremendous enthu-
siasm for this program from the business community.
We received nearly 200 nominations for these awards.
The Forty Under 40 program is important for a number
of reasons. Aside from giving deserved recognition to
a group of young overachievers, it also gives our
readers a chance to get to know some of the individu-
als who will be making a big impact on our community
during the coming years. Every year this program
serves as a great reminder of just how many talented
and committed young professionals we have in this
region who are achieving great things professionally
while continuing to give back to their community.

Your Age: 38 years young (my four children
help keep me feeling young at heart).
Educational History: | took advantage of the
five-year plan at the University of Oregon,
graduating with a B.S. degree in 1991,
finance and marketing major, sociology minor.
Professional History: Specht Properties,
Inc.: Greg Specht took a chance on a young
guy (me) in 1996, hiring me as a project
manager. | was promoted to vice president
of development in 1999, and have served as
chief operating officer since 2002. | oversee
commercial real estate development and
acquisition activities at Specht, supervising
project managers and other staff, and
arranging capital structure for our projects.
Cushman & Wakefield Inc., Portland, 1995-
1996, project manager and financial systems
analyst. PacifiCare of Oregon Inc., Lake
Oswego, 1991-1994, financial institutions
examiner/analyst. Oregon Army National
Guard, Salem, 1989-1995, 1st Lieutenant,
AG Branch.

What led to your present career? My
brother-in-law, Joe Smurdon, then an ap-
praiser with Cushman & Wakefield, was
instrumental in convincing Tom Usher, then
managing partner of Cushman & Wakefield’s
Portland office, to hire me in 1995. Joe
DeJager, now with GVA Kidder Mathews,
was one of my mentors at Cushman &
Wakefield, and introduced me to Greg
Specht in 1995. | immediately developed a
respect for Greg, and when the opportunity
came available to work for him, | did my best
to convince Greg that he should hire me. |
am forever grateful to Greg for taking a
chance on a guy who had no idea how to
create an easement, and could barely distin-
guish a nail from a screw (many thanks to
Bob Burns, our vice president of construc-
tion, for patiently teaching me the basics of
the construction business).

What’s the most significant issue your
business faces right now? Our current
challenge is finding solid real estate invest-

ment and development opportunities that
provide satisfactory returns, despite the fact
that there is an overabundance of capital-
chasing deals (which has driven down the
rate of return on acquisitions and develop-
ments). This anomaly is due primarily to
office and industrial rents in Portland remain-
ing basically static or even declining over the
past five years, while construction costs
have increased approximately 80 percent
over the same time period.

Tell us about a trend, hot topic or press-
ing issues in your field or industry: Inter-
est in ownership of commercial real estate
rather than leasing. Given low interest rates,
the availability of capital, and the long and
robust period of economic growth, many
local, regional and even national companies
that have historically leased facilities are
now looking to purchase real estate assets
for their businesses, both to control their real
estate costs and to benefit from the long-
term appreciation of real estate. This has led
to the development of speculative, for sale
(even condominiums) commercial real es-
tate projects. Our company has developed
an industrial project of this nature, and we are
currently considering developing another such
industrial project and even a Class A office
condominium project in the Tigard Triangle,
in close proximity to Kruse Woods, Portland’s
premier Class A suburban office market.
Describe a difficult decision you made
and what guided you to that choice:
When we are involved in a competitive situa-
tion, there is always the “opportunity” to
understate the costs involved, and overstate
the potential revenue. We have lost busi-
ness due to a competitor taking advantage
of this “opportunity,” and later, once the
client has committed to our competitor,
change the terms of the deal to reflect the
true costs and/or the realistic revenue.

What word or slogan best describes you?
I'm never comfortable stating how other
people perceive me, but here’'s what | am
striving for: trustworthy.

What do you do to relax? Spend time with
my four wonderful children and my best
friend (wife). Participating in the develop-
ment of my children is the most rewarding of
life’s activities.

Briefly describe a charitable or political
cause you actively support, and why: We
are involved through our church in an annual
event we call the “Giving Tree”. It begins
with contacting families at a low-income
housing complex in close proximity to our
church, and asking families if they would
allow us to serve them by providing their
children with Christmas presents. Our
church family then works together to pur-
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CHIEF OPERATING
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chase, wrap and deliver these gifts to the
children. Last year we were able to provide
toys and clothing to over 70 children. Each
of our children participate in buying a gift,
wrapping the gifts and delivering the gifts,
which | believe is one of the most valuable of
our family experiences, and | trust that this
desire to reach out to encourage others will
be part of our family’s heritage for genera-
tions to come. It is such a joy to be able to
assist parents in providing gifts for their chil-
dren, and seeing the excitement in the
smiles of the children when we deliver the
gifts. Some parents inform us that these are
the only gifts their children will receive. Of-
ten, this is the beginning of a relationship
with these families that continues through
the year. This is the true meaning of Christ-
mas, and every year | am reminded that it
truly is better to give than to receive.

Name one personal indulgence: Season
tickets to Oregon football—Go Ducks!
Favorite restaurant: First let me qualify this
by saying that we have four children—
"Sweet Tomatoes.” Perhaps not the finest
dining establishment (for those of you who
haven’'t been, think of the 1970s “King’'s
Table”), but a place where our children
always find something they like. When it's
adults only, Morton’s. Food is great, service
is outstanding.

What are your special talents or quali-
ties? Genuine interest in learning about, and
from, every person | meet. The ability to
perceive and understand the underlying
needs and requirements of people. Risk
identification and mitigation.

Why are you in Oregon? This has been my
family’s home going on five generations. |
love all that Oregon has to offer our family.
Tell us one bit of personal trivia that
might surprise people: Real estate devel-
opers often are incorrectly labeled as being
hell-bent on destroying the environment.
My father worked for the Forest Service, and
taught me to appreciate and protect the
beauty that we are surrounded with in
Oregon. Each year, my children and | go
backpacking somewhere in the Cascades. |
want them to experience the beauty of
nature, and be committed to doing their part
to protect our environment in order that
future generations may also enjoy such
experiences.
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Hillsboro Civic Center scores LEED gold rating

The Hillsboro Civic Center, designed by the Portland firm LRS Architects Inc., has been certified gold under
the U.S. Green Building Council’s Leadership in Energy and Environmental Design rating system.

The project is the seventh
in Oregon to meet the
USGBC standard

The Daily Journal of Commerce

The Hillsboro Civic Center, originally
designed to earn a silver certification
under the U.S. Green Building Council’s
Leadership in Energy and Environmental
Design rating system, last week was

granted a LEED gold rating from the
USGBC.

The project is the seventh in Oregon to
earn the USGBC’s gold rating under
LEED.

Hundreds of Oregon projects have
been designed to meet LEED standards,
but to date just 24 projects in the state
have been certified by the USGBC.

The civic center, designed by the
Portland firm LRS Architects Inc., joins
the Seattle City Hall as the only city
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halls in the country to be certified gold
under LEED.

According to LRS’ Michael Jones,
who shepherded the project through the
USGBC’s certification process, the
USGBC gave consideration to the pro-
ject’s redevelopment of an on-site brown
-field and diversion of 90 percent of
construction waste from landfills.

The 168,000-square-foot  Hillsboro
Civic Center is 42 percent more energy-
efficient and consume 38 percent less
water than the average building of its size.

The Oregon division of Skanska USA
built the civic center, which was devel-
oped by the Beaverton firm Specht
Development Inc. Construction began in
May 2003 and was completed in July of
this year.

Engineers included WRG Design Inc.,
KPFF Consulting Engineers and Interface
Engineering.
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‘Underdog’

BY HEIDI J. STOUT
Business Journal staff writer

The underdog came out a winner on
the Hillsboro City Hall project, securing
a major contract to develop six acres in
downtown Hillsboro, including a new
city hall and library.

The team of Specht Development,
LRS Architects, Baugh Construction and
financier Bank of America proposed a
$35.4 million development and beat the
two other finalist teams headed by Gerd-
ing/Edlen Development Co. and Tram-
mell Crow Co.

“After the stage-one submittal in
October, we just barely made the cut,”
said Steve Lee, managing principal at

wins big Hillsboro deal

LRS Architects of Portland. “We came in
third by the points system.”

But Greg Specht, president of Specht
Development, said he had no intention of
losing. His plan, he told The Business
Journal before the stage-two proposal
was submitted, was to go above and
beyond the city hall committee’s ex-
pectations by providing an incredibly
detailed proposal.

“Greg Specht was totally involved in
all the meetings, and totally committed to
winning the competition,” Lee said. “he
led by example.”

The Specht team’s 90-minute presen-
tation included a video that translated two
-dimensional plans into a three-

dimensional virtual tour
of the project, featuring
former television news
anchor Shirley Hancock
as the tour guide and pre-
senter.

“Our overall concept
held throughout,” Lee
said. “We basically had a plaza that
was defined by the existing 1890 build-
ing, the library and [ground floor] retail
on the corner of First and Main, and the
city hall in the middle of the block. That
held true all the way to the end.”

Specht

See HILLSBOR@age 50

Hillsboro: Plans could fall apart if voters say no to levy

FROM PAGE 1

Their proposal’s housing component, a
plan for development partner GSL
Properties Inc. to build 120 housing
units, also remained consistent, reduced
only slightly from the 140 units proposed
in stage one.

“We really understood the city’s pro-
gram and what they needed to accomplish
looking into the future,” said Steve
Mileham, a principal at LRS and lead
designer of the project. “We were looking
forward to 20 to 50 years from now,
especially with the public spaces.”

The center of the six-acre project area
is the black between First and Second
avenues, and between East Main and
Southeast Washington streets. A large
amphitheater was designed to accom-
modate as many as 3,000 people and
overflow into the street, and a smaller
plaza was designed near the housing
component.

Gerding/Edlen  Development Co.’s
proposal, designed by the Portland

architecture firm Fletcher Farr Ayotte,
offered a different development strategy.
It proposed only 35 affordable housing
units in the first phase, with the potential
to develop 75 to 100 units more of market
rate housing at a later date.

Kip Richardson, spokesman for
Fletcher Farr, said the market studies
indicated that there was immediate
demand only for affordable housing,
but that market-rate housing would
likely be in demand after the retail
component was built.

Fletcher Farr and the landscape ar-
chitecture firm Walker Macy planned
the public plaza to include a “winter
garden,” a glassed-in pavilion that
could be opened in the summer. “The
plaza was envisioned as the public
amenity for the civic center,” Rich-
ardson said. “It was designed so it
would be usable year-round, because
much of the year, public plazas are not
very friendly environments.”

The Gerding/Edlen plan placed
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second in the final selection. Mark
Edlen, a principal at Gerding/Edlen,
said although his company’s proposal
was not selected, he wouldn’t do any-
thing differently.

“The way these things work, you give
them your best solution and hope they
agree” with your vision, Edlen said.

Although the Specht team was selected
as the winner in the design and proposal
competition, the deal has not yet been
finalized.

Hillsboro’s voters could throw plans
for the civic center a curve if they vote
down a bond measure on May 21 that
includes funds to build the library.
Hillsboro leaders will also negotiate a
development contract with Specht, but if
an agreement is not reached, they may
opt to contract Gerding/Edlen for the job.

Edlen said he’s not counting on it. “I
can’t imagine that they wouldn’t be
successful in negotiating the contract
with Greg.”
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Specht gains contract for Hillsboro Civic Center

The city now will take two months to
negotiate a development agreement for
the City Hall-library-commercial project

By DAVID R. ANDERSON
THE OREGONIAN

HILLSBORO—The City Council
unanimously selected Specht Develop-
ment of Beaverton to build the new
Civic Center, but only after an hour of
questioning by one council member
Tuesday night.

Councilor Karen McKinney said she
wasn’t convinced that Specht was ap-
preciably better than Gerding/Edlen
Development.

“I would not have any hesitation in
voting for either of the top two,” she said.

McKinney’s questions included
concerns about whether Specht could
guarantee a price, why the company had
not provided detailed drawings for its
housing proposal and whether a 78-
foot-tall City Hall was appropriate.

But Councilor Joe Keizur said there
were plenty of chances for council
members to voice their concerns before
Tuesday night.

“I take exception to the suggestion that

..”

The Specht

Devel opment

il
Courtesy of LRS Architects
pl an

parking (center) and a secestdry library at South First Avenue and East main Street (right).

we haven’t had enough opportunity to
ask questions through this long process,”
he said.

Marion Hemphill, city capital plan-
ning and development director, said
many of McKinney’s concerns will
be addressed as the city negotiates a
development agreement with Specht in
the next two months.

“At this point, we have to trust city
staff to do a good job,” said Jerry Willey,
chairman of the selection committee. “I

want to give you some degree of comfort
that these issues have been addressed.”

The committee, comprising two city
staff members, two council members and
three citizen members, gave Specht 176%2
points to 168Y2 for Gerding/Edlen and 75
to Trammell Crow. Four committee
members favored Specht, two favored
Gerding/Eedlen, and one said the two
developers were tied.

Please see CENTERPage D2

Center: Developer caps building cost at $35.4 million

Continued from Page D1

Representatives of Gerding/Edlen, who
objected to the committee’s decision at a
meeting two weeks ago, did not attend
Tuesday’s council meeting.

The city is hoping to revitalize down-
town with the center of nearly six acres,
which will be centered on the block
across East Main Street from the Wash-
ington County Courthouse.

Specht has proposed a five-story City
Hall on top of a ground floor of parking.
That pedestal, covered with stairs, will
help create an amphitheater effect in the

public plaza on East Main Street, which
will be nearly a half acre. The 20,000-
square-foot library will be on the second
floor of a building at the corner of South
First Avenue and East Main Street. A full
-service restaurant and a coffee shop will
be on the ground floor.

Specht has guaranteed the city a price
of nearly $35.4 million. However, city
officials have said they will try to reduce
the cost, perhaps by reducing the height
of City Hall by one floor.

Hemphill assured the council that the
city can negotiate a price it can afford.
“It’s a win-win for the city in terms of
cost,” he said.
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A development agreement between the
city and Specht won’t be completed until
June, after the city finds out whether
voters approve a May 21 bond measure
that will include about $5.9 million for
the branch library at the Civic Center.

If the city is unable to reach an
agreement with Specht, it will negotiate
with Gerding/Edlen.

Demolition of existing buildings is
scheduled to start in February, with City
Hall ready to be occupied in July 2004.

f-story CityiHalllakokeo r 0’ s
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L_ocal real estate ranks full of gridiron heroes

he Super Bowl is this Sun- |

day, and I’'m willing to bet |

that most folks in the Port- |

land real estate community

will be tuning in. this isn’t
just a wild guess—a-ot of these guys
lived and breathed football long after
high school. | made a list of people in the
real estate field who played college or
professional football and, many thanks to
some super sources, the list was far longer
than expected. My apologies to those who
played football but aren’t mentioned
here—perhaps you’ve kept a lower profile
about your pigskin past.

We can start with the usual suspects,
like Roger Staubach, the Super Bowl-
winning Dallas Cowboys quarterback. The
Staubach Co. opened its Portland office
focusing on retail leasing last month.

Rudy Kadlub, a former college foot-
ball coach in Colorado and Idaho, is also
well known. Kadlub is CEO of Costa
Pacific Homes, which built the transit-
oriented Orenco Station and recently won
the right to develop Villeois, a new
suburban community on the site of the
former Dammasch State Hospital.

Steve Preece of the brokerage firm
Preece and Floberg was OSU’s quarter-
back for three years and inducted into the
Oregon Sports Hall of Fame. He played in
the NFL nine years, with New Orleans,
Philadelphia, the Los Angeles Rams and
Seattle.

| asked Pat Harrington, managing
principal of BOORA Architects, to spell
his last name during our first telephone
interview last fall. He spelled it and |
immediately asked, “Harrington? Like
Joey Harrington?”

“Like Joey Harrington’s uncle,” Pat
said. Although Pat is related to the dash-
ing Duck, Ramona Barinaga Harrington of
Cushman & Wakefield tells me she’s not.

Tom Talbot of Grubb & Ellis is a fre-
guently mentioned Duck. He played inside
linebacker for the University of Oregon’s
varsity team for four years. Although he’s
good at playing the game, Kirk Taylor of

HEIDI J. TOUT

CB Richard Ellis (Talbot’s former
firm) tells me he’s rotten at bet-
ting on it. Taylor said last week
he was $210 ahead of Talbot in
their weekly football picks.

Talbot says he’s only down
$185. He’s held season tickets for
Duck football since he graduated. Now his
favorite part of football is the tailgate
parties and watching the Ducks (or any-
body else) beat OSU. | have to agree with
him—even though my alma mater, Pacific
Lutheran University, won national football
championships, my Eugene roots make
me root for the Ducks.

Perhaps the man with most recent
connection to pro football in Portland’s
real estate community is Eric Castle, a
University of Oregon football star who
played for the Arizona Cardinals and went
to the 1995 Super Bowl with the San Die-
go Chargers. Eric is how a project manag-
er for Equity Office Properties Trust, a
real estate investment trust that last year
purchased Spieker Properties.

Chris Nelson, managing director of
Trammell Crow Co., was recruited to play
quarterback at the University of California
Davis, but during a scrimmage Nelson
said he blew out his knee, effectively end-
ing his chance to play football. Instead,
Nelson took up student politics and wound
up student body president.

Mike Nye of Trammell Crow played
four years for Montana State as defensive
tackle.

Jack Estes, managing director at Mar-
cus & Millichap, played football for a year
at Riverside City College in California.
Jack tells me his position was nose guard.
Tim Guy, who works in construction at
Persimmon Golf Course, played for the
University of Oregon as an offensive line-
man.

Plenty of folks told me they thought
Terry Shanley, managing director of
Cushman & Wakefield, played football,
but he excelled at another sport—
wrestling. He was on the United States
national team, but the 1980 boycott of the
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Olympic Games in Moscow kept him
from a shot at a medal.

y wwm Last, but certainly not
least, the real estate profes-
sional most frequently
mentioned for his football
connection is University of
Oregon star Greg Specht,
who went on to play for the
St. Louis Cardinals. Specht
now owns Specht Development Inc.

I found Specht’s name on College
Football News.com’s list of the 100
best college football finishes. On Oct. 10,
1970, with four minutes left to play,
UCLA was beating the Ducks handily.
But Oregon came back, scoring four
touchdowns in the final four minutes to
win the game 41-40. Specht caught the 15
-yard, game-winning touchdown pass
from quarterback Dan Fouts with just 30
seconds remaining.

We can only hope Sunday’s Super
Bowl will be that exciting.

CARRYING THE TORCH

Hats off to Scott Andrews, president of
Melvin  Mark Properties,
who carried the Olympic _*
torch in the last leg of the
relay to Pioneer Courthouse
Square Jan. 22. Andrews, &
one of 54 bearers of the
Olympic Flame in the
Columbia River region,
was hailed for his significant philanthropic
contributions to this community.

The Olympic flame is currently making
a 13,500 mile journey from Greece to Salt
Lake city, carried by more than 11,500
torchbearers  worldwide. More than
210,000 people in the United States were
nominated through essays by friends and
colleagues. Torchbearers were selected for
inspiring others to greater achievement,
inspiring their community, motivating
others to overcome adversity and embody-
ing the Olympic spirit.

Andrews and two other torchbearers lit
the large torch in Pioneer Courthouse
Square. Congratulations, Scott.

Specht

Andrewé

ESTAT
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Work begins on Precision Interconnect Site

BY GRETCHEN FEHRENBACHER
Daily Journal of Commerce

Wilsonville may be losing Novellus
Systems Inc., but it will get
another industrial heavyweight, making
up any lost ground and then some.

Site work is underway on what will
be a 260,000-square-foot manufacturing/
corporate headquarters complex for
Precision Interconnect, a global supplier
of cable assemblies used in medical and
high-speed data applications.

“There are not a whole lot of sites
with 20 acres and up to accommodate
the needs of locally grown, labor inten-
sive industries like P.I.,” said developer
Greg Specht.

He said the complex would accom-
modate nearly 900 employees.

The property is in North Wilsonville
on what will be an extension of Free-
man Court, west of Interstate 5 between
Holiday Inn and Boeckman Road.

Precision Interconnect’s plans come
as Novellus Systems prepares to move
to the former Oki Semiconductor
plant in Tualatin’s Leveton Increment
District, an urban renewal area south of
Tualatin Road and Highway 99W. No-
vellus makes machines used to apply
microscopic copper wiring to integrat-
ed circuits. Currently in leased space
at 26277 S.W. 95th Ave. in Wilson-
ville, Novellus will move to a 58-acre,
industrial master-planned site where,
over a decade or so, some 1.4 million
square feet are expected to be devel-
oped.

Specht, owner and president of
Specht Properties and Specht Develop-
ment, said Precision Interconnect has
signed a long-term lease for the com-
plex.

Currently located in PacTrust’s Or-
egon Business Park in Tigard, the firm
has outgrown that space, Specht said. A
phone call to a company official for
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comment was not returned by press
time.

Included at the Wilsonville site will
be 200,000 square feet of manufacturing
space, and south of that, a two-story
office/headquarters complex comprising
60,000 square feet, Specht said.

Given the requirements for 980 park-
ing spaces, landscaping, environmental
allowances and water pre-treatment
facilities, the entire site will be used, he
added.

Joining in the project’s development
are Group Mackenzie of Portland, archi-
tect, and Baugh Construction Oregon of
Beaverton, general contractor.

Specht said the building will be con-
crete tilt-up, with “a fair amount of glass.”

Completion of the building is target-
ed for Dec. 15.

Gretchen Fehrenbacher covers residential and commer-
cial real estate and development for the Daily Journal of
Commerce. She can be reached by e-mail at gretch-
enf@djc-or.com or by phone at 503-221-3314.
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Site clearing is underway in Wilsonville for what will be a 260,000-square-foot manufacturing and head-
quarters complex for Precision Interconnect. Currently at Oregon business park in Tigard, the firm makes
cable assemblies used in medical and high tech applications world-wide. Precision Interconnect has a
long-term lease with Specht Properties for the new site, located in North Wilsonville between Holiday Inn

and Boeckman Road.
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Quest’s back with Clackamas office development

BY BRIAN K. MILLER
Business Journal staff writer

Quest Investment Management s
emerging from hibernation.

After five years of waiting for rents to
rise and land costs to stabilize, Quest own-
er Monte Johnson is jumping back in the
mix with a 103,000-square-foot, Class A
office building on 40 acres located just
south of Clackamas Promenade.

A $15.4 million disposition and devel-
opment agreement has been signed with
Clackamas County, which owned the
property. A second agreement with Specht
Development, Quest’s long-time develop-
er partner, should be sewn up soon, ac-
cording to Johnson and Greg Specht.

“We’ve been out of the market for
several years and think it’s time to get
back in,” said Johnson, whose firm man-
ages union pension fund monies and
requires 100 percent union labor on its
projects. “Pension plan guidelines normal-
ly dictate that 10 percent of holdings be in
real estate, but since the stock market
has been so productive they have been
under-weighted in that category.”

But while the pension funds were look-
ing to place more money in real estate,
especially in the growth-boundaried
Northwest, the economics haven’t been
advantageous, Johnson said. Land, when
available, was priced “way too high,” and
the premiums general contractors were
adding into their bids “to cover overtime
and lack of skill” also were cost prohibi-
tive, he said.

Now, “that’s all gone away,” Johnson
said. Prim property is selling for 75
percent of what was quoted three years
ago. The premiums from general contrac-
tors have disappeared because the market
has slowed and there are more qualified
workers from which to choose.

Regardless, Specht is happy to have
them back. Specht will break ground later
this year on the four-story brick and steel
structure. It will include underground

parking at a ratio of four spaces for every
1,000 square feet of office. It will be the
first development in the Clackamas sub-
market with underground parking, Specht
said.

“If you are under 3.33 (parking spaces
per 1,000 square feet), you are considered
under-parked and tenants will look less
favorably on your project,” Specht said.
“The last thing a guy wants to do when he
signs a lease is drive in and not be able to
park.”

Once it’s built, Quest will purchase the
project from Specht on behalf of one or
more of its union clients. That agreement
saves Specht from any of the risks of
speculative suburban office development.
Moreover, Specht doesn’t think the subur-
ban market is that bad off, especially in
the Clackamas submarket.

“There is an excess of (mid-rise, Class
A office) product in the Sunset Corridor,
where there hasn’t been historical evi-
dence of demand west of 158th,” said
Specht, who is developing some of that
product for CarrAmerica. “But I don’t
think it’s a matter of if the market will be
there; it’s when the market will pay what
may be perceived as a premium for a
common lobby and a view.”

v
“The Sunset Corridor is
an evolving market that
now has all the basics
that precede Class A

office development.”
v
SONNA DURDEL
INSIGNIA/ESG

Sonna Durdel, Northwest managing
director for Insignia/ESG, a major player
in the Sunset Corridor, said Class A office
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development in the outer corridor is
simply a logical progression of events.

“The Sunset Corridor is an evolving
market that now has all the basics that
precede Class A office development—
manufacturing, R&D and retail support,”
Durdel said, “I think everybody sees that
and says, ‘Based on market fundamentals
it’s time to build.’

“Is there a lot of development? Yeah.
Did everybody choose to build at same
time? Yes. But it’s about who has the best
location, and that’s what the tenants will
tell us.”

In the decidedly smaller Clackamas
submarket, however, tenants are asking
for more, Specht said. The latest develop-
ments are being well-received by the
marketplace because of the limited
amount of land and the expensiveness of
the nearby Kruse Way space, Specht said.

Sam Allen’s Monarch Corporate Cen-
ter, visible from Interstate 205 and located
next to Allen’s Monarch Hotel, is report-
edly doing very well in the marketplace,
he said.

Confirmed broker Doug Bean, who
holds the listing contract for the Monarch,
“We are ahead of the leasing proformas.”

The last time Quest was in the news
was May 1994. The industrial park market
was sizzling with a 4 percent vacancy rate,
and developers were rushing to break
ground in several metro-area submarkets.

Due to its key location near 1-205 and |
-84, Quest hired Specht Development to
add 284,000 square feet to the Columbia
Pacific Industrial Park. By then the park
was a nine-building complex on 18 acres
located east of Portland International
Airport that Greg Specht had been
developing and selling to Quest since
the late 1980s.
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Developers escalate Airport Way buildup

BY ROBERT GOLDFIELD
Business Journal staff writer

Staking Their Claims Near the Airport

Columbia River

'/

-

—

N.E 158th AVE

Spieker Properties and Security Capital,
already competing on 138th Avenue, also
plan to duke it out on 158th.

Some of the region’s biggest developers,
already slugging it out along Airport Way,
plan to step up the competition further this
year within that industrial corridor.

Three of the market’s major players have
formulated plans to construct a total of more
than 1 million square feet of warehouse and
distribution space in a stretch of land served
by Airport Way southeast of Portland Inter-
national Airport.

Most of that construction is expected to
start by July and be completed by early next
year. Industrial projects planned by smaller
developers represent an additional 400,000
square feet of space. All this new construc-
tion comes on top of some 1 million square
feet that hit the market in late 1996 and early
1997.

“At some point, somebody will get stung
because demand will slow down,” said John
Stirek, head of the Portland office of Tram-
mell Crow Co., which is continuing devel-
opment of Alderwood Corporate Center at
Northeast 82nd Avenue and Alderwood
Road. That somebody, he said, will proba-
bly be a smaller developer with less mar-
ket coverage and smaller economies of
scale than the Big Three — Trammell
Crow, Spieker Properties and Security
Capital Industrial Trust.

The Airport Way corridor is riding a three

-year wave of intense industrial develop-
ment. Prior to that, projects generally cen-
tered on the Interstate 205 interchange.
Since then they have steadily extended east-
ward to Northwest 158th Avenue, where
Spieker and Security Capital intend to go
head to head this year.

Proclaiming satisfaction with the pace of
leasing at their most recent Airport Way
projects, the Big Three each say they’ll build
200,000 to 400,000 more square feet in ‘97.
Meanwhile, Mattel Inc.’s recent announce-
ment that it will close the nearby Tyco Toys
distributing center means an additional
500,000 square feet of space will come on
the market. Yet no one among the clubby
but competitive group of developers active
in the area will admit to much nervousness
over the spectre of overbuilding.

“Nobody’s buying each other’s bluff,”
Stirek said. Each appears confident that its
project will do fine no matter how much
space the others build. Given recent leasing
history, he said, that’s not a bad bet.

At the start of this year, for example,
Spieker finished its three-building, 205,000-
square-foot Airport Way Commerce Park.
The California-based real estate investment
trust has already signed tenants for 81 per-
cent of the space and has another tenant in
hand for the remaining 39,000 square feet.

Trammell Crow’s phase II at Alderwood,
built at the same time, consists of three
buildings totaling 314,000 square feet. The
phase is 88 percent leased and Stirek expects
it to soon be full.

“Nobody’s buying each

other’s bluff.”
— John Stirek

Security Capital’s 218,000-square-foot
PDX Corporate Center East, completed in
February at Northeast 158th and Airport
Way, has yet to attract any occupants. But
Doug Kiersey Jr., Security Capital Indus-
trial’s vice president for Portland, said he
expects to sign deals soon with four tenants
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that would account for 80 percent of the
space.

Proximity to the airport and to interstate
highways, along with a strong economy, has
fueled demand for warehouse space in the
Airport Way corridor, developers said. At
some sites, including Alderwood, some ten-
ants have garnered tax advantages by
locating within a foreign trade zone and in
an enterprise zone.

Now Spieker and Security Capital plan to
battle for tenants on 158th, just south of
Marine Drive. Spieker plans to construct a
six-building, $16 million distribution center
comprising 382,000 square feet east of
158th. And Security Capital plans to build
close to 400,000 square feet on land west of
158th. Kiersey said the REIT probably
would start with 195,000 square feet of
space in two buildings this year, leaving the
remainder for the future.

Those projects will duplicate the compe-
tition Spieker and Security Capital engage in
down the road at Northeast 138th Avenue
and Airport Way. i

Meanwhile, Greg Specht, | i~
a pioneer in developing
Airport Way land, plans to
build about 70,000 square
feet on the northeast corner
of 158th and Airport.

“We’re not going to
compete on the speculative
market with Spieker and
Security Capital,” Specht said. Those build-
ings will proceed only when buyers have
agreed to purchase them.

And Bend developer John James, who
this year completed a 185,000-square-foot
industrial park at Northeast 148th Avenue
and Airport Way has proposed a 220,000-
squre-foot complex at Northeast 112th Ave-
nue and Airport Way. In January, James said
he wanted the planned park to target smaller
users requiring 5,000 to 25,000 square feet.
He was unavailable for comment.

The various planned projects tend to aim
at different-size tenants, said Security Capi-
tal’s Kiersey. “But there’s enough crossover
that they are competitive as a whole.” All of
these landlords will trip over each other
pursuing tenants needing 25,000 to 30,000
square feet, he said.

The Airport Way market can absorb
about 700,000 square feet of industrial space
a year, Specht said. If all the proposed
projects get under way this year, it will
create a short-term glut. But the supply of
available land for these types of projects is
shrinking, and the market will absorb the
new space fairly quickly.

SPECHT
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Developer: Region

may lose valuable

iIndustrial land to 2040 plan squeez e

BY BRUCE SOLBERG
Daily Journal of Commerce

Portland’s economic prosperity bubble
may burst within the next decade if
enough land isn’t set aside for future
industrial/commercial/retail expansion,
according to a developer who has worked
on several of the region’s biggest such
projects.

Metro’s urban growth boundary discus-
sion has focused mainly on residential
housing, said Greg Specht, president of
Specht Development.

While residential development is im-
portant, business development, with new
jobs and economic growth are essential to
the area’s future prosperity, he said.

“I believe we will need more land for
industrial growth in the near future. If we
do not expand the urban growth boundary
to accommodate industrial growth, those
individuals who have land to sell within
the boundary will make more money than
they otherwise should. They’ll be profit-
ing directly from public policy rather
than based upon supply and demand.”

Specht, who was appointed by Metro
Executive Officer Mike Burton to the
2040 Means Business advisory board,
said he sees a time when existing busi-
nesses that want to expand may move
elsewhere. A lack of available space may
drive them away, he said.

“Eventually, the price of land and lack of
existing product will force businesses to
look outside of Portland,” Specht said.

The 2040 Means Business advisory
group recommended that Metro review

how much industrial/commercial/retail
land is used each year and add that
much more land into the urban growth
boundary every three years to maintain
an adequate supply.

Otherwise, Specht sees a “feeding fren-
zy” for remaining land as it becomes
more scarce. He also sees infighting
between residential and industrial propo-
nents for remaining parcels of ground.

Specht, who has developed about 1.5
million square feet of industrial land in
the Portland area, thinks industrial land
may soon skyrocket, similar to what
happened with residential land.

However, while residential builders can
mitigate the rising land costs by building
homes on smaller lots or reducing ameni-
ties in a home, industrial users have
specific needs that must be addressed.

“You can’t offer an industry a smaller
building than they need or have them go
without their equipment,” he said.

CONTINUED GROWMWgdecht said the
2040 Means Business committee looked
at nearly 50 percent of the 14,000 acres
of industrial land shown on Metro maps
as available during its year long look at
implementing 2040 concepts. Of that
land, he estimated only about 4,600 acres
is developable. The region’s industrial
space is being developed at about 445
acres per year, so the land should last 10
years.

However, Specht argues that the 10-year
supply is still overstated. Other factors
affect usability: slopes, easements, loca-
tion, configuration and size all impact
whether a site can be used by a business.
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Because of these constraints, Specht wor-
ries how long Portland will be able to
attract new development.

“We’re really concerned about the mar-
ket becoming dysfunctional,” he said. “I
think we’re already seeing expanding
prices beyond the normal inflation factor.”

As prices continue to rise, Specht said
more businesses that look to relocate in
Portland may choose to go elsewhere.
Many businesses can just as easily locate
in Reno, Las Vegas or other areas of the
country.

Land prices are a major factor in a busi-
ness’s decision of where to locate. If
land is too expensive here, they will go
elsewhere, he said.

If prices continue to climb, Specht
warned, even businesses that are located
here already may move elsewhere when
it comes time for further expansion.

While some may welcome the resulting
stagnation, Specht said he thinks Portland
either must continue to grow or wither
away.

“None of the industrial developers are
pave-to-the-coast kinds of people,” he
said. But we feel adequate land must re-
main available for continued growth and
development.”

QW @Ik
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Facing choices on the
urban growth boundary
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Metro study ponders price of adding commercial lands

Developers argue
commercial projects
may feel the squeeze
By STEVE LAW

A team of consultants and business leaders
poked holes in Metro’s Region 2040 plan this
week, warning of dire shortages of area retail
and industrial land if the urban growth boundary
is frozen.

Portland’s tri-county area could run out of
retail sites in three to five years and industrial
sites in 10 years, warned Portland consultants
Wally Hobson and Jerry Johnson, who were
hired to conduct market research for Metro’s
2040 Means Business Committee.

Hobson and Johnson told the blue ribbon
committee that could mean fewer new stores,
higher retail prices and difficulties in recruiting
new industrial companies.

“It’s going to be almost impossible to build
new retail in this town,” complained Barry Cain,
a prominent shopping center developer and com-
mittee member.

“Where are all these future jobs going to
locate?” asked industrial developer Greg Specht,
another skeptic on the committee.

Region 2040 charts a 45-year growth plan
that fosters increased density without any signifi-
cant expansion of the urban growth boundary.
Such a feat—
accommodating
growth  without
sprawl—would be
unprecedented for
a major American
metropolis.

Metro  Execu-
tive Mike Burton
picked the 2040
Means  Business
Committee to tap private-sector advice on how
Metro can implement the ambitious plan. The 26
-member committee includes top executives
from Intel, Bank of America and other corpo-
rations, as well as leading developers and
other real estate experts.

Burton took the criticism from committee
members in stride.

“That’s the reason I appointed this com-
mittee, to give us a reality check,” he said.
Providing enough retail and industrial land
for the region will be crucial, he said, but it

“We’re not trying
to feather our own
nest here. | think
that we need to
sound the horn.”

-Greg Specht

can be done because those uses don’t take
up enormous amounts of land.

Burton refused to give ground to skeptics on
the committee who want Metro to rethink the
entire Region 2040 plan. Rather, he reminded
the business group it is supposed to help make
the plan work on the ground.

Many real estate interests have long
opposed Region 2040, and hoped the new
market studies would provide ammunition for
their pleas. Specht, Cain and other skeptics
on the committee warned Metro is trying to
dictate to the market rather than respect the
laws of supply and demand.

Hobson projected the tri-county area will
need 4,445 acres of raw industrial land over the
next 10 years to handle expected growth. At
best there is only a 13-year supply of industrial
land left inside the urban growth boundary,
Hobson said, and that’s only if all the industri-
ally zoned land now used by urban farmers is
put on the market.

“The land market will become dysfunctional
before 10 years,” he warned in his report, “due
to the lack of selection of property sized parcels
in appropriate locations.” Industrial companies
need land that’s well-priced, available for
development and tailored to their needs, Hob-
son noted. But as land gets tighter, he said,
prices will rise out of control.

Keith Thomson, Intel’s top Oregon executive
and a member of the business committee, noted
that his company seeks 200
to 300 acres for its new
plant sites.

Specht complained Metro
is so focused on its goal of
minimizing boundary
expansion that it is unwill-
ing to face the economic
dislocation the Region
2040 plan will bring.

If there isn’t a good
selection of available industrial sites, new
industrial jobs will go to Bend; to Kent Valley,
Wash.; or to Sacramento, he said.

“We’re not trying to feather our own nest
here,” Specht said. “I think that we need to
sound the horn.”

Retail land is in even shorter supply in the tri
-county area, Johnson and Hobson said.

They project the tri-county area will need
836 acres of retail land over the next 10 years,
about half of it in the vicinity of Beaverton and
Hillshoro.
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They project the tri-county area will need 836
acres of retail land over the next 10 years, about
half of it in the vicinity of Beaverton and Hills-
boro. Metro estimates there are 1,238 acres of
suitable retail land left in the area, but Johnson
reported that may be “significantly overestimat-
ing the supply.”

Much of the land included in Metro’s analysis
is not viable, according to a team of retail ex-
perts interviewed by the consultants. As a result,
there may be as little as 127 acres left for new
shopping centers in the tri-county area, Hobson
and Johnson reported. That could mean as little
as a two-or three-year supply for new retail sites,
Johnson concluded.

One of the goals of Region 2040 is to spur
more redevelopment of laggard retail sites and to
encourage more retail in mixed-use projects,

where

housing is

“It's going to be almost combined
impossible to build new with local
retail in this town.” services.
. Cain, a

SEEUR/ (CEI vice presi-

dent of

Gramor Development in Clackamas, said Metro
is putting too much faith in redevelopment and
mixed-use projects. Even when retail centers are
rebuilt, Cain said, they usually don’t become
denser or larger. And lenders are still reluctant to
finance a mixed-use project, he said.

Newer retail stores, such as larger grocery
stores, are more efficient to operate, Cain said.
So without land to build new stores, prices will
rise for consumers, he said, just as they do in
inner-city areas where store selection is limited.

But developers who rely on land to build new
projects have a different perspective on Region
2040 than leaders of businesses already en-
sconced here. Retailers, for instance, can expect
to have greater sales at their existing stores if
there is limited land for new shopping centers,
Johnson said.

Fred Meyer Inc., the area’s largest retailer, is
“absolutely supportive” of the Region 2040 plan,
stressed Steve Cogan, the company’s assistant
vice president for real estate development, and a
committee member.

Fred Meyer is well positioned if there is a
limit to new retailers in the Portland area, Cogan
noted. But the retailer would prefer to be a part
of a growing region that doesn’t shut out new
competitors, he said.

“I believe that good sense is going to pre-
vail,” Cogan said. He predicted Metro will find a
balance between the forces arguing for no
boundary expansion and those pressing for some
more land for development.

While some committee members accused Met-
ro of disregarding market realities, Burton said
the only way to chart a new direction for the
region is to lay out a plan and then try to follow
it.

Striving for the lease possible increase in the
boundary is the best way to assure the boundary
won’t grow much, he said.
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Unions, developer plan senior housing project in Wilsonville

Area construction unions will
throw their hard hats and wallets
into the affordable housing ring in
a pioneering project in Wilsonville.

Beaverton developer Greg
Specht will hire union crews to
build an 84-unit congregate care
facility for low-income senior
citizens in downtown Wilsonville.
Specht will sell the completed
units for $6.7 million to an entity
of Link Community Development
Corp. Link is a non-profit group
formed in 1993 by former State
Rep. Judy Baumen.

“We are quite literally a link
between labor union pension in
resources and the affordable hous-
ing community,” Baumen said.

Five union pension funds will
chip in a total of $2 million for the
project and continue to hold stake
in the apartments. Union pensions
also intend to provide cash for
future ventures.

Quest Investment Management
Inc., a Portland money manager,
will invest the cash on behalf of
five area trades: the carpenters,
electrical workers, bricklayers,
painters and cement masons.
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The state of Oregon will provide
$4.1 million in mortgage funding
for the project and awarded Link a
$100,000 grant, Specht said.

Clackamas County contributed
$400,000 from federal housing
funds.

Such a partnership between
union pension funds and a non-
profit group “just has not been
done,” Baumen said. “If this
works, we can do it again,”
Specht said.

The development will be built
on Town Center Loop East, close
to several new services built near
Wilsonville Road and Interstate 5.
Residents will be able to walk to a
nearby senior center, three medical
clinics and shops at Wilsonville
Town Center.

For $850 a month, seniors can
rent a one-bedroom unit and re-
ceive cooked meals, recreational
and housekeeping services. Two-
bedroom units will rent for $1,300
a month.

Groundbreaking is planned by
early summer.
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m A pioneering proposal
to build apartments
oriented around light

rail involves Tek Woods
in Beaverton

&€ The whole thing is
going to cost $100
million, and I’'m about
$100 million short.
Gregory L. Specht R

tanding between train

tracks and a wooded 75-

acre lot known as Tek

Woods, Gregory L. Specht
talks like a lucky—hbut slightly
frightened—man. He is poised to
become a pioneer in creating a new
type of suburban development along-
side Tri-Met’s Westside light-rail
line. But Specht knows that before
he can satisfy land-use planners he
must first find money and then build
something that fits an untested niche
in the market.

“I would like to be associated
with a project on the cutting edge of
bringing together land use and trans-
portation in our region” said Specht,
president of Specht Properties. At
the same time, he added, “If the first
phase doesn’t work, you can lay me
down on the track and run me over,
because I’'m dead.”

Specht, an industrial developer
who usually taps pension funds to
finance his projects, has an option to
buy Tek Woods from its corporate
owner, Tektronix Inc. The property
is a developer’s dream: It is flat land
in the heart of a rapidly growing
county, with Tektronix and Nike
within walking distance.

But Specht remains cautious in
his enthusiasm because he hasn’t
lined up financing. “The whole thing
is going to cost $100 million, and I'm
about $100 million short,” he said.

Still, Specht’s dream is the talk of
regional and local planners who have
long hoped for a flagship housing
and office project alongside the
Westside light-rail line, which will
open in 1997. Tek Woods is the
biggest chunk of a 125-acre area
surrounding the future Murray West

BUSINESS

One man’s vision mixes housing and transit

Gregory L. Specht needs a lot of
financial backing to bring his dream
of high-density housing and office
development to the Tek Woods Site.

light-rail station. It could become a
showcase for something called
“transit-oriented development.”

In simple terms, such develop-
ments would offer easy connections
from offices and work to light-rail
stations. Developers would provide
bike paths, sidewalks, and public
open spaces designed to keep people
out of their cars. And housing would
be built closer together than anything
that now exists in Portland’s suburbs.

Tek Woods and the surrounding
land represent one of the best sites
for transit-oriented development
along the Westside light-rail line. The
only bigger piece of open land near
light rail is the 250-acre Peterkort
property north of the Sunset Highway.

Tri-Met makes no secret of its
intense desire to create a project
where at least 20 percent of residents
use light-rail. The agency persuaded
skeptical federal transit officials to
pay for westside light-rail on the
promise that the region would create
communities on vacant land that
would feed the light rail line. It is
counting on developers such as Specht
to help make good on that promise.

“To me, this is a demonstration
project for the type of development
that is envisioned in Metro’s Region
2040 plan,” said Henry Markus,
station area development coordinator
for Tri-Met. “We will need develop-
ment like this in dozens of places for
the plan to work.”

Specht’s project, if it goes
through, would lead the way. The
city of Beaverton, Tri-Met, Metro
and even the Oregon Department
of Environmental Quality are all
involved in planning for the site.

This week, a management team
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representing the area’s four property
owners, Specht and Tri-Met will
choose a consultant to create a master
plan for the area. They will spend
$175,000 in public and private mon-
ey for the plan, which should be
finished in draft form in August.

Specht is probably the most eager
participant in the discussions,
because his option on the Tektronix
property expires sometime next year.
Neither he nor Tektronix officials
will say just when.

Besides his option, he also owns
the 54-acre Beaverton Creek Busi-
ness Park south of Tek Woods,
which includes 10 undeveloped acres
within the light-rail study area.

Specht wants to build 300
apartments in the first phase of
development, probably on the Tek
Woods property. The success of the
first phase is of critical importance to
everyone involved. If it succeeds,
developers and bankers likely would
have the courage to move forward
with more transit-friendly projects. If
it fails, developers and bankers
might not be willing to try again.

“We need to make this stuff real
and show that someone can make a
reasonable profit,” said Markus. “We
all want to see something built that
works.”

The master plan will look at just
how much housing density the market
will accept in the westside suburbs.
Beaverton allows between 22 and 43
housing units per acre under its
zoning for the land. The lower end of
that range is still more dense than
typical suburban two-story apart-
ments. The higher end of 43 units per
acre would more closely resemble
the RiverPlace project in downtown
Portland.

Specht figures he can build more
than 20 units an acre and still find
eager renters. He resists the idea
being suggested by some Tri-Met
officials of building 40 units an acre.

Parking is another big issue. DEQ
has invested $25,000 in the study to
test whether new development near
light-rail can survive with less parking
than typical suburban developments.

“This is not just somebody’s
theory,” said Carolyn Young, DEQ’s
spokeswoman. We want to show
how few parking spaces you can
actually get by with.”

NEWWIOBDSHERIOUEEH)

TEKWO0DS
75 acres First
Wester
Development
10 acres

Specht thinks he can get by with
less than the 2 parking spaces per
hosing unit required in most areas of
Beaverton, but not the 1.25 parking
spaces per unit that some planners
think would be ideal for this type of
development.

The master plan will be flexible,
so that parking lots can be converted
into housing or office space as people
wean themselves from cars in the
future. If the first-phase development
doesn’t resemble a revolution in
suburban living, land-use planners
predict that the area around Murray
West station could eventually
resemble a neighborhood more urban
than anything even in Portland.

“It will help us meet regional
goals that go out several decades,”
said Scott M. Kirkpatrick, communi-
ty development director for the city
of Beaverton.

Perhaps the best news for the
developers and government officials
is that they are finding a way to work
together on regional goals.

“I’ve seen different parts of the
land development process in the
Portland market, and developers
usually start butting heads with local
planners,” said Dale T. Watkins, an
assistant vice president of U.S. Bank,
who represents the bank on its 20 acres
in the study area. “It’s frustrating.
This will be more fun for everybody.
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Quest Investment takes off on
new Airport Way development

By STEVE LAW

Hard-hat union pension funds will finance
an $11.5 million addition for an Airport Way
industrial park, including a new manufactur-
ing plant for Rundel products.

Portland pension advisor Quest Invest-
ment Management Inc. recently hired Bea-
verton developer Greg Specht to add six
industrial buildings to Columbia Pacific
Industrial Park, a nine-building complex east
of Portland International Airport. Specht will
break ground in June on the 284,500-square-
foot addition, he said.

Portland’s industrial real estate market
has sizzled in the past six months. Cushman
& Wakefield reported an overall vacancy
rate of only 4 percent at Portland area indus-
trial parks at the end of March. As a result,
developers are rushing to break ground in
several parts of the metro area. Airport Way
has been one of the hot spots, as businesses
clamor to locate near the airport and Inter-
states 205 and 84.

Specht will build on 18 acres northwest of
138th Avenue and Airport Way. A half-mile
away, Denver-based Security Capital Indus-
trial Trust plans to build a 160,000-square-
foot industrial park.

“What they do is really not important to
us,” Specht said. His last addition at Colum-
bia Pacific, a 170,000-square-foot phase
completed in 1993, filled up in “less than a
year,” he said.

The first four phases of Columbia Pacific
were developed by Specht, initially when he
was a principal at Scherzer Partners. Each
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phase was purchased by Quest, a pension
fund advisor for construction trades. Each
was built by all-union crew.

Columbia Pacific wasn’t planned to in-
clude five phases, Specht said. Rather, as the
project has performed well, Quest has given
its blessing to buy neighboring land.

Specht acquired 18 acres to build the lat-
est phase. In addition, he has 9 acres for
future development. Quest is a likely buyer
for any properties built on the land, though
no deals have been signed yet.

The fifth phase was conceived as a specu-
lative project in advance of construction. But
Rundel Products agreed to a 10-year lease
for a 94,460-square-foot building, filling one
-third of the project.

Rundel is a Portland maker of binders and
other paper display products. The company
official in charge of the relocation couldn’t
be reached for comment.

Rundel will employ about 200 people at
the new plant, Specht said.

Baugh Construction will be the general
contractor for the project, and expects to be
finished by year’s end. Bank of America is
the construction lender. Quest Group Trust
V, a mix of construction trade union pension
funds, will pay off the bank loan and own
the project upon completion.

Columbia Pacific will have 755,500
square feet of industrial space when the lat-
est phase is finished. It would rank as the
third-largest business park in the metro area.
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PROFILEreg Specht
As a developer, ex-football star learns
how to run with the ball

BY STEVE LAW

Greg Specht
Occupation: Commercial real estate
developer

Age: 43
Salary: Would not disclose
Birthplace: Salem, Oregon

Family: Wife, Roxanne; children,
Whitney, 10; Mathew and
Madeline, 7 months

Education: Bachelor’s of Business
Administration, University of
Oregon, 1973

Employment history: Professional
football player, Portland Storm,
1974: business development
representative, Pioneer National
Title Insurance, 1975; residential
developer/General Contractor,
1976-1986; commercial real estate
developer, Scherzer Partners Inc.,
1986-1990; commercial real estate
developer and owner, Portland
Pacific Properties, Inc. and Specht
Development, Inc. 1990 to present

Community activities: Board
member, Innovative Housing Inc.;
president, Portland chapter of
National Association of Industrial

and Office Parks; chairman, Retail
Task Force member, Development
Liaison Committee, City of Beaverton

Hobbies: Reading, golf, running,
basketball

Role models: Developer Cam Warren;
John Galt, character in Ayn Rand’s
“Atlas Shrugged”

ack in his U of O playing

days, wide receiver Greg

Specht was known for his

sure hands but not-so-
swift feet. “Coach John Robinson
used to tell Greg just to catch the
ball and fall down, he was so slow,”
recalls former teammate Andy
Harrah.

Each season some hot-shot jun-
ior-college transfer tried to replace
the slow-footed Duck in the starting
lineup. But Specht persevered. He
fended off the upstarts with his sure
hands and on-field smarts.

Two decades later, Specht is
riding the same formula to success,

though his playing field has shifted
to commercial real estate.

Specht has carefully nurtured
ties with union pension funds,
which are putting millions into his
hands to develop new properties.
The cash allows Specht to continue
building while many rival develop-
ers sit on the sidelines. “Ours is not
a business of brain surgery,” says
the 43-year-old Salem native. “The key
is trying to find what the other guy
wants and if you can give it to him.”

Judging from his two recent
developments, Specht’s winning
streak hasn’t ended, despite an ‘80s
-style penchant for putting up new
buildings before rent-paying tenants
show up.

Occupancy at his $6.3 million
addition at Beaverton Creek Busi-
ness Park is now 64 percent, only
five months after completion last
April. Specht’s $6.1 million addi-
tion to Columbia Pacific Industrial
Park, near Portland International
Airport, was more than 50 percent
leased upon completion last May.

Specht is one of a dozen devel-
opers hand-picked to receive the
largest of the national Electrical
Benefit Fund, a union pension fund
active in real estate construction
projects across the country. Among
those developers, “his success and
performance is right at the top,”
says John Skram, a money manager
who advises the fund.

Specht does his homework and
follows through on his pledges,
Skram says.

Specht started off in real estate
development 17 years ago, building
homes and then low-income apart-
ments.

He jumped into commercial real
estate in 1986, when he was offered
a job with Portland land developer
Louis Scherzer.

While with Scherzer, Specht
latched onto union pension funds to
finance projects. He quarterbacked
the development of office buildings
in Gresham and Vancouver and
industrial parks in Portland, Bea-
verton and Wilsonville.

As the credit crunch crippled
new real estate construction,
Scherzer had to lay off staff. Specht

went solo, taking the pension fund
projects with him.

That backing by large institu-
tional investors has taken Specht
from a guy “working out of the
back of a pickup truck” to the big
leagues, says Luther Barker,
Specht’s loan officer sand vice
president at U.S. Bank.

“I think Greg’s probably like the
union guys,” Barker says of
Specht’s enviable success with
pension fund contacts. “Most of the
tradesmen started in their craft and
worked their way up, and | think
they see that in Greg.”

Despite his athletic prowess,
Specht says he always had to work
for what he achieved.

On South Salem High School’s
track team, Specht went out for
javelin toss, though he hated lifting
weights and was much skinnier
than the reigning leaders.

“I was not going to do it on
strength,” Specht says. “I was going
to do it on technique.” He eventual-
ly came within two inches of being
state champ, without hitting the
weight room.
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Although commercial developer Greg Specht
has a reputation for being a hard-nosed
competitor, colleagues say this year’s arrival
of twins has mellowed him somewhat.

Specht’s relentless drive and
“tremendous hands” were evident
back in high school, says Dave
Hicks, a teammate on the football
squad and now vice president of
Pacific Realty Associates, a Tigard
developer.

Unlike U of O teammates Dan
Fouts and Ahmad Rashad, Specht
never made it to the NFL. After
being cut by the St. Louis Cardinals
and the fledging Portland Storm, he

hit the well-trod path from sports to
commercial real estate.

Specht, like many colleagues,
says the highly competitive world
of athletics was apt training for
commercial real estate.

He likens rival developers—
most of them with much fatter
pocketbooks—to those junior-
college transfers. He has to outwit
them by using his brains and keep-
ing a nimble operation.

Specht admittedly has not made
a fortune in commercial real estate,
yet. Most of his developments have
been built on behalf of far-wealthier
backers.

“I don’t want to be known as the
biggest developer.” It’s more im-
portant, he says, to be known as a
straight shooter. “An old girlfriend
once told me that if | always told
the truth, I didn’t have to have a
long memory.”

Those who first meet Specht
may find him hard-nosed and gruff,
says Barker of U.S. Bank.

“He’s relentless and relatively
unabashed.” Barker says. “but he’s
a diamond in the rough.”

Those who need evidence of
Specht’s softer side need only ask
him about his wife and 7-month-old
twins.

His life changed dramatically
five years ago, when, after sepa-
rating from his first wife, he met
Roxanne Long at his 20th high-
school reunion.

“My first wife was just the
practice wife,” he says. “It was
kind of like J.V.”

But he counted the days after
meeting Roxanne.

“We were married on our 480th
date, on April 12th of 1991.”
Specht gushes.

Colleagues say he’s mellowed
somewhat since the twins’ arrival
seven months ago.

With a background in residen-
tial development, Specht sees his
company moving into mixed-use
developments that incorporate
housing. Beaverton Creek Business
Park lies next to the planned
Westside light-rail line, and Specht
is anxious to build projects that take
advantage of planned light-rail
stations.

If an opportunity arises, and
money can be raised, that’s one ball
Specht is liable to pickup and run
with, regardless of Coach Robin-
son’s advice.
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Profiles in Perseverence: Greg Specht

ome of Greg Specht’s long, dark

nights might have been easier to

bear if he could have flashed
forward 20 years to 1993. He could have
watched the man with “GLS” embroi-
dered on his pinpoint shirt sitting in his
office saying: “I am absolutely the lucki-
est guy in this town.”

Then he could have gone back to
sleep, secure in the knowledge that he
was only passing through a rocky stage.
Someday, he wouldn’t be too embar-
rassed by his poverty to invite his family
and friends to his house.

Today, Specht is not the wealthiest
guy in town, nor is he the best known or
most honored. But among the beleaguered
species known as real estate developers,
he remains one of the busiest. Backed by
union pension money, he has developed a
distribution center, office buildings and
industrial projects in the Portland-area’s
four counties.

He’s one of the few of his breed to
survive and prosper in the no-go ‘90’s.
Banks have cracked back on lending the
way defensive backs used to attack
Specht’s knees, and he, lucky man that he
is, can pay them about as much heed.

That’s right: that Greg Specht. He
handled a fair share of Dan Fouts’ passes
at Autzen Stadium and graduated in 1973
with a shot at the National Football
League. He got a tryout with the then-
St. Louis Cardinals and survived until the
last cut, then bounced over to the Port-
land Storm for a season in the short-lived
World Football League.

It was a pleasant taste of the semi-big
time for a self-described “slow, white
wide receiver,” but injuries clipped his
football career after 1974. It was time for
Specht to get a real job.

He took one at the Salem office of
Pioneer National Title Insurance, where
he earned the princely sum of $1,000 a
month, plus expenses. Then, as now, it
was a rough time in the real estate busi-
ness, but Specht’s job was to call on real
estate agents and brokers and try to drum
up title insurance business.

One of the agents he visited described
a way to spend $200 up front for the right
to build a duplex, then borrow $32,000 to
pay for construction. When the job was
finished, it could be sold at a profit.
Specht listened, then followed through. It
worked.

So he did another one. And then he
quit the title insurance business and be-
| o came a full-time residen-
tial developer, even as he
tried to put himself
through law school at
Lewis and Clark College.

Those became the lean
times, full of aching mus-
cles and long, chilly
nights. Specht started by throwing up
three houses’ worth of woodwork, but
homebuyers didn’t come crawling out of
it. For a time, there was no income.
None. Specht didn’t want his family or
friends to know just how desperate his
situation had become. He just wanted to
get through the valley.

He had to give up law school. He
made his business calls from a pay phone
at the Rosewood Grocery Store because
he couldn’t afford to pay for a telephone
at his own, $150-a-month rental house in
Lake Grove. His nightstand was a milk
crate. Slugs crawled on the walls, and his
only company was his Irish setter, until
the dog was killed by a car.

After days of pounding nails at a
building site in Salem, Specht would
drive back to Portland and wonder how
he would ever get out of the hole he was
digging for himself.

“l was dumbfounded,” he said, mar-
veling a little at the memory.

“In three years, I had gone from a
graduating senior at the University of
Oregon to this.”

Eventually,
houses in Salem.

Specht built more. Single-family hous-
es. Plexes. Public housing. It sold.

He wasn’t getting rich, but he was
betting by.

In 1986, he joined Portland’s Louis

SPECHT

somebody bought the
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Scherzer and William Moore in the
company that became Scherzer-Moore
partners.

He was working there when he paid a
cold call to the National Electrical Con-
tractors Association Pension Benefit
Trust, which just happened to be looking
for real estate investments in the North-
west.

It was a happy match.

The pension fund agreed to invest in a
few projects, including a distribution
center in Wilsonville, an office building
in Vancouver, Wash., and the acquisition
of an office park in Beaverton.

Along the way, people came and went
from the Scherzer partnership, and in
1990, Specht left too.

But he stayed in touch with the pen-
sion fund, and the pension fund has stuck
with him. That’s a big reason why Specht
can stay busy now.

“I would not want the end of the story
to be ‘He’s rich.” I am clearly in the mid-
dle of a journey,” he says.

Besides, in real estate, “success is
fleeting. You’re only as successful as
your last deal.”

Things look a lot better to Specht now,
though.

He’s married to Roxanne, a lovely
woman he re-met at his 20-year high
school reunion.

They have twins who were born five
months ago.

That’s why Specht now calls himself
“absolutely the luckiest guy in town.”

Slugs don’t crawl on his walls any-
more, but Specht hasn’t forgotten that
they once did.

“My analogy is that it’s like running
stairs at Autzen stadium. You look at
the top, and it seems like too much.”

“But if you look at the next step,
you’ll eventually get to where you want
to go.”
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Greg
Specht

BIOFILE

m PERSONAL = HIGH SCHOOL
Married, South Salem High
Three children Salem, Oregon

m OREGON YEARS
1970-72

m CAREER HIGHLIGHTS

As a sophomore caught the winning pass in Oregon’s
41-40 comeback victory at UCLA. Led Oregon’s
receivers his senior year with 52 catches for 710 yards
and four touchdowns. Tied for fourth on Oregon’s single
-season reception list with those 52 catches in 1972.
Caught nine passes, eighth-best in Oregon history, on
Sept. 29, 1972, against UCLA. Caught 117 passes for
1,612 yards and nine touchdowns during his Oregon
career to rank third at that time behind Bobby Moore
and Bob Newland. Currently ranks sixth on the all-time
list with Lew Barnes.

Named to the Pac-8 Conference first team in 1972.
Played in the ‘72 East-West Shrine Game. Signed as
a free agent by the St. Louis Cardinals in 1972.
Played with the Portland Storm of the World Football
League in 1974.

<BY GARY HENLEY

reg Specht didn’t start the most

exciting game of his sophomore

season because of a hip pointer, but

he was there for the conclusion that
October night in the Los Angeles Coliseum
against the UCLA Bruins.

“It was kind of an ugly game for us,”
Specht recalled, “but the last four-an-a-half
minutes were kind of fun.”

Dan Fouts ran for two touchdowns in the
first quarter, and Bobby Moore’s touchdown
in the second period put Oregon up 21-10.

Then the Bruins answered with 30
straight points, with their final touchdown
coming with 4:38 left on a touchdown pass
from Dennis Dummit to Gary Campbell, who
now coaches the running backs at Oregon,
for a 40-21 lead.

Moore answered right back, taking a pass
from Tom Blanchard and breaking tackles
down the sideline for a 30-second yard
touchdown with 4:17 left.

On its next possession, UCLA lost a
fumble. Moore then caught another long
scoring pass from Blanchard to cut the score
to 40-35.

Ken Woody's onside kick was recovered
by the Ducks. Blanchard hit Leland Glass
down to the UCLA 11-yard line, setting the stage
for the sophomore receiver with the sore hip.

Fouts was back in the game now, having
replaced the ailing Blanchard, who’d come on
in relief of Fouts in the first half but couldn’t
continue because of a shoulder injury. Fouts
was sacked on first down for a 4-yard loss.

But he came back to deliver a 15-yard
strike to a wide-open Specht in the end zone,
giving Oregon the incredible 41-40 victory.

“I remember seeing that ball spiral toward
me, Specht recalled, “I just said, ‘Don’t drop
this, just don't drop this. This is the easi-
est pass you've ever had to catch.’

“And it really was. Just a little post
pattern and | was wide open. It was a no-
brainer. The guy who won the game was
John Robinson. He called the play.

“All'l did was catch the ball.”

It was Specht’s only reception of the game.<

onservative they were not,

the Oregon Ducks in the

early 1970s. They were a
wild bunch who fit right in with the
wild times with a record-setting of-
fense that was wild about throwing
the ball.

Whether they were warming up to
the sounds of live rock bands in the
stands of Autzen Stadium before
games, or just weathering the Vi-
etnam War protests on campus, the
Ducks found their own niche and their
own flowing during a turbulent time.

History shows just how special
those teams were, with players such
as Dan Fouts, Bobby Moore (Ahmad
Rashad), Tom Blanchard and Bob
Newland, and coaches Jerry Frei,
George Seifert, John Robinson and
Bruce Snyder.

Yet it’s a wonder how the Ducks
managed to miss out on a postseason
bowl game.

A perfect example is Greg Specht,
a split end with the Ducks from 1970-
72, who caught his share of passes,
scored his share of touchdowns, and
played a very special part in a very
special game.

Specht grew up in Salem and now
lives in Portland, where he’s the
owner of a commercial real estate
developing company, Specht Devel-
opment.

“It was a different time,” Specht
said of his era at Oregon, “and there
was a very clear imprint on the team
of race relations, which were all
positive, but it was a time for us to
understand there were differences
between races, and we had to accom-
modate those differences, and | mean
that in a very positive fashion.

“There were anti-war feelings on
campus that were very, very strong.
There were a lot of protests. | can
remember sitting in statistics class
and watching them march through,
thinking, “This is where I’'m getting
my education?”

“But all that aside, the University
of Oregon did serve me well” he said.
“The business department is first rate,
and they gave me a very strong foun-
dation.”

The Ducks, with coaching staff
and the players recruited by Frei,
certainly had a foundation for suc-
cess. Specht said Frei was the straight
shooter as head coach, while Norm

Whether they were warming up to the
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sounds of live rock bands or just weathering

the Vietnam War protests on campus,

the Ducks found their own niche and their

own following during a turbulent time.

Chapman took the role of the heavy
and John Robinson, now on his se-
cond tour as head coach as USC, was
an excitable sort who took his share
of flak from the players.

“We all loved him,” Specht said.
“Robby was a player’s coach, but
when he got excited, he started stut-
tering. We’d sit in the back of the
room and throw things at him.

“It was that kind of openness on
the team. It was not a structured
environment.”

Starting with the Ducks’ choice of
music they warmed up to before
home games. These players marched
to a different band than your typical
football team.

“We had Sly and the Family Stone
up in the stands, and they’re playing
the up-tempo music of that time,” he
said. “It sort of raised the hackles
with some of the alumni.”

After playing freshman football
during the 1986 season at Oregon,
Frei asked Specht if he wanted to
redshirt-practice but not play-the next
year. Specht agreed, even though he
didn’t know what the term redshirt
meant.

“He told me it means I get an
extra year of school,” Specht said.
“And 1 thought that sounded pretty
good. Five years of playing and
school, five years of this much fun?
I’d be a dummy to turn it down. So I
said, ‘yeah, let’s do that.””

Specht was one of 47 redshirts
that year. One of his classmates was a
skinny quarterback named Fouts. The
other quarterbacks of that era were
Blanchard and Norval Turner, who’s
now head coach of the Washington
Redskins.

“Norval Turner was a great guy,
but he couldn’t throw a spiral to
savehis sould,” Specht said. “We
used to call them ‘Norval balls.”
They’d come wobbling toward you,
but he was a great competitor.”

Fouts and Specht were sopho-
mores when the future Hall of Fame
quarterback made his Duck debut on
Sept. 12, 1970, at Civic Stadium in
Portland in Oregon’s season opener
against California.

Blanchard had started the game,
but as he was running toward the
sideline during a timeout, he tripped
over a seam in the turf and hurt his
knee.
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“They sent in this skinny little
white kid from San Francisco that
nobody knew much about, “Specht
said, “and the very first play-I assume
John Robinson called it -(Fouts) said
‘let’s put one up on these guys.’

“And I knew he wasn’t going to
throw it to me, because | was pretty
slow, but Bobby Newland was at split
end, and he took off straight down
the filed, and Fouts put one up that
probably traveled 65 or 70 years in
the air.”

“It hit Newland right in the hands,
and he dropped it. That was the bad
news. The good news was we knew
we had a kid with some talent.”

That season with Fouts at the
controls, the Ducks established a
school record for total offense (4,630,
including 3,100 through the air) that
still stands. That team attempted
more passes (441) and threw for
more first downs (151) than any
Oregon team, and it also converted
the most two-point conversions (6) as
the Ducks we 6-4-1 in 1970.

Fouts and Specht were a dynamic
duo for those three seasons. Fouts
became Oregon’s all-time leading
passer-he’s since bee passed by bill
Musgrave, Danny O’Neil and Chris
Miller—while Specht ended up third
behind two teammates, Moore and
Newland, on the career receiving list
at that time.

After Oregon, Specht gave pro
football a shot, spending “about 20
minutes” with the St. Louis Cardi-
nals, who the year before had drafted
Moore.

“I got cut near the end of training
camp by Don Coryell, and frankly, |
probably would have cut me, too,” he
said.

Specht returned to Portland,
where he played with the Portland
Storm of the World Football League
in 1974.

“I had a great time with that,” Specht
said. “It was a lot of fun, then I decided
that maybe | should go get a real job.”

He’s been in the real estate busi-
ness every since.

“I’'m very lucky,” Specht said. “I
love my work and I’ve got a wonder-
ful family.”

In essence, he saved his best
catches for last.



"FOCUS ON THE RISK;
THE UPSIDE WILL TAKE
CARE OF ITSELF."

G. SPECHT



